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MANAGERS CONSIDER 
OUTSIDE COMPETITION 


Representatives of Leading Governing 
Organizations Meet in This 
City. 


WILL FORMULATE UNIFORM PLAN. 
Seek to Check Growing Aggression of 


London Lloyds and Kindred 
Organizations, 





Competition of London Lloyds, indi- 
vidual underwriters associations of this | 


country, mutual organizations and irre- 
sponsible stock concerns, formed 8 
subject of an extended conference in| 
this city on Tuesday. The gathering | 
was attended by representatives of the | 
Eastern Union, Western Union, Western | 
Insurance Bureau and South Eastern 
Underwriters Association. 

It was felt that a more effective cam- 
paign against the evil complained of 
could be waged, if the underwriting 
bodies through the entire country pre- 
sented a united front in the matter, and 
worked along definite lines. in keeping 
with this thought a committee was 
chosen, consisting of one member from 
each of the associations first named who 
will draw up a definite plan for check- 
ing the competition complained of, and 
urge its adoption by the various govern- 
ing bodies. 


Lloyds Competition Growing. 


Competition of Lloyds and inter- 
insurers association which at one time 
was confined almost wholly to strictly 
excess business, has grown rapidly of 
late, and is now met in every section 
of the country, its development in the 
South being more noticeable perhaps 
than elsewhere, because of the indus- 
trial activity there evident. 

In Texas the inter-insurers became 
so aggetessive that the insurance com- 
missioner of the State tonk cognizance 
of the matter and secured a court tul- 
ing to the effect that the transaction of 
an insurance business was beyond the 
charter rights ef the mercantile com- 
panies composing such organizations. 

Lloyds at London has also been 
reaching out for more premiums from 
this side of the water, a favorite method 
of brokers placing business with such 
institutions being to give a portion of 
n schedule to represented stock com- 
panies at full toriff rates, and sending 
the balance to Lloyds at cut figures, 
thereby getting an average rate belov 
the regulation tariff. This form of 
competition has been bitterly fought 
by the National Association of Lo- 


(Continued on page 12.) 
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pacifies or reconciles if possible; rectifies if justifiable, and 
never fights in court if preventable. 





Entered United States 
1866 


North British 
and Mercantile 


Insurance Co. 


Established 1809 





Since 1860, when the North British & Mercantile entered the United 
States, 1,833 Fire Insurance Companies have failed or retired 








Liability Accident 


Fidelity and Disability 


Surety Bonds Plate Glass 


Automobile Liability and Property Damage 
Workmen’s Compensation 
Industrial Insurance 


Casualty Company 
of Amverira 


Home Office: 133 WILLIAM STREET, NEW YORK 














$3.00 a Year; l5dc. per Copy 


METROPOLITAN LIFE’S 
ENORMOUS BUSINESS 


Superintendents Gather at Home Office 
and Hear the Big Figures With 
Great Enthusiasm. 


REACHES NEARLY THREE BILLION. 


Company Receives High Praise From 
Superintendent Emmet Who Has 
Completed Examination. 


The annual Convention of Superintend- 
ents of the Metropolitan Life was held 
at the home office, New York, 
uary 22, 23 and 24. It brought together 
jabout 700 field men. Of this number 
abut 400 were superintendents and the 


on Jan- 


| others were leading assistants, deputies 
| and agents from all over the United 
| States and the Dominion of Canada. 
| President Hegeman, at the first busi- 
| ness session, announced to them for the 
| first time a summary of the business 
|for 1913, which was in some respects 
|a record breaker, not only for the Com- 
| pany but in the entire insurance world. 
The total writings of the Company for 
the year 1913, including revivals and in- 
creases, amounted to the enormous total 
of $511,223,889. Of this $280,660,196 
was industrial and $230,563,693 was or- 
dinary. New business issued 
ordinary amounted to  $202,905,345 
which was the limit permitted by the 
New York State law. : 
Metropolitan’s Enormous Totals. 

The number of policies in force De 
cember 31, 1913 was 13,957,748. The 
gain in outstanding insurance for the 
year was $211,538,360. Policy claims 
paid in 1913 were, in number, 167,017 
and in amount $27,801,848. This was 
an average of $204.56 a minute for each 
business day of eight hours during the 
year. Bonuses apportioned, payable in 
1914, on industrial policies amounted to 
$6,344,191. The assets of the Company 
were $447.829,229; surplus, including 
capital $35,584,901. The income for the 
year was $117,503,043, a gain over 1912 
of $19,716,970. The increase in the as- 
sets during the year was $49,863.887. The 
total outstanding insurance was $2,816,- 
504,462, a larger amount than that of 
any other company in the world. The 
daily average during 1913 was 549 per 
day in the number of claims paid; 
7.895 per day in the number of policies 
issued and revived $286,288 per day, 
payments to policyholders and additions 
to reserve. 

Broad Field of Welfare Work. 

The announcement business 
| gave the greatest enthusiasm to the su- 
perintendents which continued through 
| the three days’ sessions. At the busi- 
| ness meetings addresses were made by 
Vice-President Fiske and other officers 
lof the Company, each taking up the 
|particular branch of the business with 
| which he is in most immediate touch 
jin the home office. The Company’s wel- 
| fare work was discussed by a number 
|of the officers, and the reports submit- 
ted show that during the year 1913 the 
Company’s nurses paid 1,127,022 visits 





of this 


(Continued on page 16.) 





in the ° 


THE EASTERN UNDERWRITER 


January 29, 1914. 











YES! 
Phoenix Mutual Life Insurance Company 


WHAT IS AGENCY SERVICE? 








FIRS T—A guarantee that we will look after the interest of the EFFICIENT AGENT FIRST! 

SECOND —That in addition to supplying his rate book and application blanks, WE WILL TAKE A PERSONAL 
INTEREST IN HIS WORK; supply him with a proper outfit; GIVE HIM PATIENT AND 
CAREFUL TRAINING, and lead him to success through the continual development of plans which 
will help him to eliminate all waste time and energy. 


OUR HOME OFFICE IS PREPARED TO DO JUST THIS! 


of Hartford, Conn. 
JOHN M. HOLCOMBE, President. 





MUTUAL BENEFITS PRACTICE 


IN APPOINTING PART-TIME MEN. 





Vice-Pres. Rhodes Tells Commissioner 
Merrill That They Are Needed— 
Benefits Outweigh Objections. 


The opinion appears to be practically 
unanimous among the companies that 
there is a field for part-time agents as 
shown in the statements of the com- 
panies which have appeared in recent 
issues of The Eastern Underwriter. In 
explaining the practice of the Mutual 
Benefit Life of Newark, N. J., Vice- 
President E. E. Rhodes pointed out the 
need for part-time agents although he 
conceded that there are times and con- 
ditions when the practice is open to ob 
jections. Vice-President Rhodes says: 

“We think that under certain condi- 
tions the employment of parttime 
agents is fully warranted, and that very 
unfortunate conditions would result if 
the companies were not in a position 
to employ such men. There are many 
men who find it difficult in their present 
vocations to provide a comfortable liv- 
ing for their families. They cannot, 
however, afford to give up their present 
salaried positions to work elsewhere on 
a commission basis until they have 
demonstrated in such spare time as may 
be at their disposal, that they can earn 
more as insurance agents than they can 
otherwise. Unless such men can be 
employed as part time agents, they must 
give up their present positions and be- 
come connected with a life insurance 
company under an arrangement by 
which the general agent or the com- 
pany itself agrees to pay them a salary 
which will enable them to live until 
they have demonstrated their ability as 
life insurance agents. This plan is ex- 
pensive for the general agents or the 
company, as for some time it will re- 
quire an outgo in excess of the earnings. 
We think you will agree with us that 


the employment of part-time men under | 
the above conditions is a benefit both 
to society and to the life insurance com- 
panies, in that it makes a man a better 
producer and enables the life insurance 
business to be conducted more econom- 
ically. 

“We realize that parttime men are 
sometimes employed under conditions 
which are not as free from objection 
as those referred to above, but we think 
that the benefits of the plan far out- 
weigh the objections. Our aim is to 
develop part-time men into full-time men | 
as rapidly as possibly.” 


ONCE PART-TIMERS, NOW LEADERS | 





Vice-Pres. Wootten of Maryland Life, | 
Cites Some Brilliant Examples 
in Support of Practice. 

In a letter to The Eastern Under- 
writer discussing the statement appear- 
ing in the issue of December 25, made 
by Vice-President George T. Dexter, of 
the Mutual Life of New York, on part- 
time agents, W. H. Wootten, vice-presi- 
dent of the Maryland, writing from 
Jaltimore says: 

“It does seem though that a system 
that brought George T. Dexter into the 
life insurance business is a sound one, 
indeed many of the best life insurance 
men started as he did, as parttime 
men. The leading manager in this city, 
for instance, a man who is paying for 
more business than any other agency, 
was a successful lawyer in a small 
southern town when he undertook the 
life insurance business on the side. The 
most prominent agent the city of Balti- 
more has produced, a man who is now 
of wealth and influence, worked life in- | 
surance on the side while conducting a! 
tailoring establishment and many other | 
instances could be named.” 

— — | 


The Illinois Life of Chicago has | 
started on its campaign of ns 


Five Million in 1914.” 





The State Life Insurance Company 


INDIANAPOLIS 


Not The Oldest--Not Th<e Largest--Just The Best 


ELEVEN MILLION DOLLARS 


Deposited With The State of indiana For The Sole Protection of 


Policyholders 


Good Territory and Remunetative Contracts for Men Who Can 


«Do Things’”’ 


Address CHARLES F. COFFIN, Vice President 
1231 State Life Building 












Dec. 31, 1909 

Dec. 31, 1910 
Dec. 31, 1911 
Dec. 31, 1912 


Dec. 31,1913 





GREAT 


f AMARILLG 
roa rs 


THE DALLAS. TEXARKANA® 
BIG Fl.woatn? 


co tJ. S. RICE, President 


Life Insurance Company 
HOUSTON, TEXAS 


OUR RECORD 


SOUTHERN 


J. T. SCOTT, Treasurer 





GROSS ASSETS 
$655,004.93 
1,057,016.02 
1,128,912.85 


1,306,689.41 





COMMENCED BUSINESS NOVEMBER 1, 1909 


1,500,835.10 23,650,512.00 
FOR AGENCY CONTRACTS ADDRESS 
O. S. CARLTON, Vice-President - - 


INSURANCE IN FORCE 
(paid-for basis) 


$992,000.00 
5,352,260.00 


10,057,028.00 
14,859,856.00 


HOUSTON, TEXAS 


























The New Policy Contracts 


ISSUED BY 


THE GERMANIA LIFE INSURANCE COMPANY OF NEW YORK 


TYPIFY 


Policy Perfection «4 combined with Liberal Agency Contracts 





Offer to Life Underwriters of proven ability and integrity unexcelled opportunities for 


=GENERAL AGENCIES== 
Address Home Office, 50 UNION SQUARE, NEW YORK CITY 
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SYSTEM AND SERVICE 
TOPICS DISCUSSED 


Phoenix Mutual Life Field Men Trained 
in a Modern School of 
Efficiency. 


BEST CONVENTION EVER HELD. 


Gleanings From Enthusiastic Gathering 
at Atlantic City Tuesday and 
Wednesday. 


Refreshed as a result of aquatic sports 
at the celebrated Hygeia Baths Swim- 
ming Pool at Atlantic City on Monday 
evening, and teeming with unbounded 
enthusiasm which is ever coupled with 
success some 80 to 90 Phoenix Mutual 
Life men met in the Assembly Room 
in the Tower of the Hotel Traymore, 
which overlooks the ocean, on Tuesday 
morning for the opening of the fourth 
annual convention of the eastern field 
men of the Company. This department 
includes agencies at: Albany, Phila- 
delphia, Pittsburgh, Boston, New York, 
Connecticut, Rochester, Washington, 
Olean, Portland and Charlotte. 


Home Office Executives Speak. 


The meeting was called to order by 
Agency Manager Winslow Russell, who 
introduced Vice-President A. A. Welch. 

Mr. Welch expressed pleasure at see- 
ing such an assemblage of eager and 
successful men. He emphasized the 
fact that the Company is securing qual- 
ity not quantity in the building up of 
its field force. What is desired is 
greater efficiency; better results—en- 
lightened selfishness, which means 
SERVICE. The convention, he said, is 
held in order to give opportunity for 
study. 

H. J. Reinmund, of the New York 
agency who responded for the field men, 
spoke of changed conditions during the 
past decade. He said that ten years 
ago companies boasted of strength as 
guaged by assets and surplus. Not so 
to-day. Surplus to-day is looked upon 
as property of the policyholders, to be 
distributed to them and not locked up. 
Service, to-day is the pre-eminent 
requisite. 


The Educational Department. 


Before introducing W. N. Golden, of 
Pittsburgh, who gave up a position of 
eminence on a college faculty to go 
with Manager Putnam, Mr. Russell re- 
ferred to the January business of the 
Phoenix Mutual with premiums paid in 
advance which, he believed, exceeded 
that of any other company in the coun- 
try. He expressed the opinion that fail- 
ure in efficiency is due to a lack of 
understanding of the Company’s 
method; and that the day will come 
when men will be required to show cer- 
tificates of competency before receiving 
permission to write business. 

Mr. Golden said that in order to be 
successful one must know how to learn 
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the needs of men. Over 50 per cent. 
of the failures in business are due to 
a lack of scientific knowledge. This 
must also be true as regards insurance. 
Giving his personal experience, he said, 
he studied the Educational Course for 
six months and then put it to a prac- 
tical test, writing $40,000 of business 
with very little trouble. The old text 
book, he said, still stands him to good 
purpose. 

G. L. Hunt, supervisor of the Con- 
necticut Department, said one should 
secure education and make use of it. 
The Graduate course tells one how to 
analyze one’s self. He said the Educa- 
tional course is beneficial whether a 
man has been with the Company one 
month of twenty years. 

N. Haven, of Boston, said that 
success comes through high grade men 
in any profession. One can be efficient 
only by study. Education is a valuable 
asset, but when not used it is a liability. 

V. W. Doolittle, of Pittsburgh, who 
has a wonderful record of going almost 
five years with at least one application 
a week, spoke appreciatingly of educa- 
tional courses. 

Circularizing Department. 

Mr. Russell told how this department 
began in a small way and had grown 
until it is now in charge of an expert. 
The work is carefully systematized in 
order to give and assure greater effi- 
ciency by and service to the men in the 
field. 

A. E. Leach, of Providence, gave 
statistics showing how efficiency in- 
creased results for the individual man. 
He said that care should be exercised 
in the selection of names before circu- 
larizing: that prospects should be 
grouped when possible and that inter- 
views should follow circularizing very 
promptly. 

T. G. Davis, of New York, said there 
Was danger in leaning too heavily on cir- 
cularizing alone. The value of extension 
through the medium of one’s own 
policyholders should not be overlooked. 

Other speakers on this topic were R. 
T. Kleman and W. L. Sullivan, of New 
York, D. A. Findlay, of Pittsburgh, and 
A. J. Klew, of Boston. 

Efficiency Staff. 

In opening this subject for discussion, 
Carl A. Secoy, who four years ago was 
a telegraph operator but who is now as- 
sistant agency manager of the Company 
at the home office told in an interesting 
manner of the value of recording and 
reporting effort and results. Mr. Secoy 
was given his present position by Presi- 
dent Holcombe in recognition of his 
efficiency and power to render service. 

Those who took part in this 4.: 
sion were: L. S. Welch and J. W. “Moore 
of Connecticut: J. H. Kull, New York, 
W L. Nourse, Boston and C, G. Lcon- 
ard, Albany. 

Challenge Brings Uproar. 

At the close of the morning session 
W. N. Golden caused pandemonium in 
the camp by issuing on behalf of the 
Pittsburgh agency a challenge to any 


*uss- 


five man teams in the eastern division. 
Albany promptly accepted the 
challenge and offered to give 20 per cent. 


odds. Connecticut, Boston, New York 
and Olean also accepted Mr. Golden’s 
defy. 


Afternoon Session. 
At the opening of the afteruven ses- 
sion, L. R. Stansbury of Pittspurgh 
read a very interesting paper ou the 


subject: “Giving The Best We Have.” 
H. H. Kohn of the Albany agency 
spoke of miking the best of one’s time 


for his own good. 


A Glance at the Home Office. 
Addressing managers and supervis- 
ors, Oliver M. Thurman, assistait sec- 
retary of the company, with speciai 
charge of the new business depaztment, 
gave an interesting portrayal orf the 


work at the home office. He said that 
no man could go forth to his labors 
witn any hope of definite satisfaction 


unless he went with a purpose. 

He spoke of the value of keeping a 
record of one’s business, and ¢€x):.bited 
a series of cards which are kept at 
the home office. These cards sive a 
fair picture of the man in the fiel’. One 
card has spaces for recording « man’s 
business for 12 years; other cards help 
show just the kind of work man is 
capable of doing. Data for these cards 
are obtained from applications received. 

Mr. Thurman also spoke of the work 
of the Mortality Investigating Commit- 
tee of the Actuarial Society of A'neri- 


ca, of which Vice-President Welc' was 
a membel. 

In givin? this information Mr. Thur- 
man said it was for the purpese of 
letting the staff see what care tne com- 
pany exercises for all concerne’ 

A Double Feast. 
The evening session was in reality a 


del'zghtsome 
members of 


double feast. Following a 
repast, during which the 
the New York agency, most exceliently 


entertained the diners with and 
instrumental music, E. R. Putnam of 
Pittsburgh, who presided oast- 


‘ 


master, in-roduced Vice-president Welch 
who spoke on “The Worth of A Man.” In 
getting back at Mr. Russell for piacing 
him on the program so many times, Mr. 
Welch gave the new name coined at the 
home office for the > Prency 
manager, i. e. “Pruner of Prunes.” Mr 
Russell, being ar ardent and practical 
exponent of the art of pruning out the 
dead ones. 

Mr. Welch said that the public j 
the character of a company by the 
character of the men who represent it 
Hence the need for reflection at the 
close of each day’s work in order to 


arvrressive 


dges 


ascertain the nature of the service 
rendered. 

Four officers of the Phoenix Mutual, 
he said, recently sat in conferen dis- 
cussing affairs of the compan This 


query developed: “What is Your Ideal 
for the Phoenix Mutual Life?” While 
(Continued on page 7.) 
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GOOD MEETING BY LOCAL MEN 


E. A. WOODS TALKS ON TAXATION, 


Our Government Taxes People $13,- 
000,000 For Their Life Insurance— 
He’s Against Part-Time Men. 


Edward A. Woods, of Pittsburgh, 
head of the great Woods’ agency of the 


Equitable Life, vice-president of the 
National Association of Life Under- 
writers, and even this early being 


boomed for the presidency of that or- 
ganization, for the next term, was the 
guest of honor at a luncheon given by 
the Life Underwriters Association of 
New York at the Press Club on Tuesday. 
Mr. Woods discussed the taxation of 
life insurance against which he launch- 
ed a campaign at the Atlantic City con- 
vention of the National Association last 
year. 

A brief business meeting followed the 
luncheon at which a nominating com- 
mittee composed of the following named 
members was appointed to recommend 
officers for the New York association 
to be voted upon at the annual meeting 
in February: M. E. Goulden, chairman; 
C. J. Edwards, Bernard Rose, Conrad 
Dykeman and J. S. Turnmore. Edward W. 
Allen, president of the local association 
presided at the luncheon and in a few 
appropriate words turned the gathering 
over to Mr. Woods. 

In opening his remarks Mr. Woods 
touched upon the question of part-time 
agents and said that although he was 
not in entire agreement with John I. D. 
Bristol in all matters, he indorsed his 
attitude toward part-time men. He did 
not let the occasion go by without pok- 
ing a little fun at the New York Asso- 
ciation for its small membership com- 
pared to that of Pittsburgh where they 
are accustomed to have several hundred 
attendants at their regular meetings. 

Taking up the question of taxation of 
life insurance. Mr. Woods pointed out 
that although the German government 
contributes about twelve millions 
toward the insurance of its people, our 
Government taxes the people thirteen 
millions for the privilege of insuring 
tt eir lives 

So pressing has 
tion become that the attention of the 
companies has been diverted to it in- 
stead of tothe problems of the business 
itself and the interests of policyholders 
and agents Mr. Woods pointed out 
that agents can wield a tremendous in- 
fluence in securing a reduction, if not 
an ultimate elimination, of the life in- 


this matter of taxa- 


surance tax burden and that some of 
the most effective work can be done 
through policyholders One hundred 


representing twenty- 
five million nolicyholders, would neces- 
sarily have a powerful effect. 

The meeting was one of the best at- 
tended that the Association has had in 
some time, and most of the prominent 
local men were present. 


thousand agents, 








AMERICAN CENTRAL LIFE 


Insurance Company 
INDIANAPOLIS, INDIANA 
Established 1899 


All agency contracts direct with the company 


Address 


Herbert M. Woollen, President 
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COURT UPHOLDS PRUDENTIAL 


IN CARRYING OUT MUTULIZATION. 








Affirms Appointment of Appraisers— 
Minority’s Objections—Don’t Pass 
on Constitutionality. 





The Prudential’s plan of mutualiza- 
tion was again upheld, when the Su- 
preme Court of New Jersey affirmed the 
order of Chancellor Walker, appointing 
three appraisers for the stock of the 
Company in accordance with the pro- 
visions of the law passed to effect the 
mutualization. The certiority proceed- 
ings brought by the few minority stock- 
holders to stop this appraisal, were dis- 
missed by the court. 

The court refused to pass at this 
time upon the constitutionality of the 
act of last year authorizing the mutuali- 
zation of the Company. To do so, the 
court said, would involve a considera- 
tion of the entire legislative scheme, 
and would necessitate the anticipation 
of matters that have not yet arisen and 
the decision of questions that may 
never arise. The court declared its op- 
position to making such premature de- 
cision upon the ground that serious 
harm might be done to one or the other 
of the conflicting interests. 

The two grounds urged by the 
minority stockholders against the mu- 
tualization plan were as follows: 

Basis of Objections. 

One—That the statute does not invest 
the chancellor or the Court of Chancery 
with the jurisdiction to make the order 
under review, or the other orders pro- 
vided in the statute. 

Two—tThat the statute impairs the 
obligation of the contract between the 
defendant and the stockholders, and de- 
prives the latter of their property in 
the former without due process of law. 

The opinion of the court dismissing 
the proceedings was filed by Justice 
Garrison. It touches briefly upon the 
important questions involved in the liti- 
gation, showing the reasons impelling 
the court not to pass upon these ques- 
tions pending the consummation of the 
mutualization plan. Justice Garrison 
said in part: 

“Upon the argument asking the valid- 
ity of the order brought up it was in a 
sense necessary that the statute as a 
whole should be discussed and in the 
course of such discussion the entire 
scheme of the statute, including orders 
that have not yet been made and that 
may never be made, was subjected to 
destructive criticism upon the one 
hand, and justified and defended upon 
the other. 

“Such argument was enlightening, but 
so far from persuading us to anticipate 
matters that have not yet arisen, or in- 
ducing us to decide questions that may 
never arise, its effect has been to make 
it clear that no such premature decision 
should be made, or can be made, with- 
out doing serious harm to one or the 
other of the conflicting interests. 

(Continued on page 16.) 





PITTSBURGH UNIVERSITY COURSE 

The University of Pittsburgh will 
offer a course in life insurance for the 
balance of the present term to be given 
as part of the curriculum of the even- 


ing school of economics, accounts and 
finance. The course was arranged 
through a committee of the Life Under- 
writers Association of Pittsburgh com- 
posed of Charles W. Scovel, Thomas 
W. Pomerly and Chauncey O’Neil. The 
first lecture will be given February 2. 





GOES WITH ANDERSON AGENCY. 





Robert L. Jones Well Known Among 
Brokers Joins State Mutual—Ander- 
sons to Develop Staff. 





Robert L. Jones, who has an exten- 
sive acquaintance among the fire insur- 
ance brokers in the insurance district, 
has joined the agency of C. W. Ander- 
son & Son, 220 Broadway, New York, 
representing the State Mutual Life of 
Worcester, Mass. Mr. Jones is a large 
personal producer of life insurance and 
is a life underwriter of broad experi- 
ence. For the past seven years he has 
been with L. A. Cerf, metropolitan man- 
ager for the Mutual Benefit Life. 

The agency of C. W. Anderson & Son 
is one of the oldest in New York. It 
has always had a large following among 
the brokers and no agency staff has 
heretofore been developed. With the 
accession of Mr. Jones, a new policy will 
be adopted. It is planned to organize 
a staff and to increase the service of 
the agency putting the solid old State 
Mutual Life to the front in the New 
York territory. 





ADDS LARGE SUM TO RESOURCES. 





Benefit Life of Newark Puts 
Into 


Mutual 
Over Ten and Half Million 
Fund for Policyholders. 





Last year marked another period of 
splendid developments for the policy- 
holders of the Mutual Benefit Life of 
Newark, N. J. The great Mutual Ben- 
efit has to its credit some remarkable 
achievements in the amount of its an- 
nual distributions to policyholders, and 
this year, 1914, will exceed all others 
in this respect. The annual financial 
exhibit of the Company setting forth 
the details of its business for 1913 tells 
part of the story why this is possible. 

In one item alone it is shown that 
the funds held for the benefit of policy- 
holders were increased last year by the 
addition of $10,609.456, this being the 
excess of income over disbursements. 
Last year the Company paid to and in- 
vested for policyholders, in excess of 
premiums paid, the sum of $4,162,094. 
The business of the Company was in 
its usual great volume, the new busi- 
ness for the year amounting to $88,430,- 
542. The Companvy’s total insurance in 
force stands at $677,991.660. The assets 
amount to $167.864.567 and the Com- 
pany carries as a liability, special con- 
tingency reserve funds of nearly $5,- 
500,000. 

The Mutual Benefit Life maintains its 
record as a policyholders company by 
showing large savings in all depart- 
ments. Its mortality experience is al- 
ways uniformly good. Last year the ex- 
pense incurred in obtaining new insur- 
ance amounted to only 84 per cent. of 
the amount allowed by the insurance 
law of New York and the total insuf- 
ance expenses amounted to only 68 per 
cent. of the allowance. 





“Cheerful Yesterdays—Confident To-morrows” 


UR Field force is “Cheerful” over the yesterdays of 1913— both issues and 

deliveries were larger than in the phenomenal year 1912. 

is “Confident” in respect to the “To-morrows” in 1914. 

a fine start, and they face the future fearlessly, filled with faith in their country, 
with pride in their business, and with devotion to their Company. 


Occasionally we have an agency opening for a delivering producer 


Our Field force 
Already they have made 








JOSEPH C. BEHAN, Superintendent of Agencies 


Massachusetts Mutual Life Insurance Company 


Springfield, Massachusetts 
INCORPORATED 1851 








January 29, 1914. 











THE PROGRESS 


THE FRANKLIN LIFE 
INSURANCE COMPANY 


Is Steady Sure Solid 


GOOD TERRITORY FOR RELIABLE MEN 


IN THE 


GREAT MISSISSIPPI VALLEY 


Contracts direct with the Company 


Address, Home Office, Springfield, III. 








STATE MUTUAL ure 


IN FACT, AS WELL AS IN NAME 


INSURANCE COMPANY 


JOHN W. MADDOX, President 
Rome, Georgia 


Offers to good producers some excellent territory in Georgia, Alabama 
Arkansas and Florida, where the Company is well and favorably known 
and where your success will be measured by your work. 


Uf interested, take 
the matter up with 


Head Office 
Rome, Georgia 


A. B. UTTER, Agency Manager, 








You Wish To Be Paid Well 


| 


UR direct contract system 





for your efforts. Producers receive 
liberal compensation under the 


Direct Agency Contract 


places the Company in 
absolute touch with the individ- 
ual ayent, consequently merit is 
recognized. Several good open- 





OF THE MANHATTAN LIFE 


A top-notch renewal income as- 


sured for years to 


Several pieces of excellent terri- 
tory, with exclusive rights, open 
for men of character and ability. 


For particulars address 


THE MANHATTAN LIFE 


INSURANCE 
66 BROADWAY 


ings are available for men who 

have had experience in handing 

nile men and developing territory. 
Are you interested ? 


Pittsburgh 
Life & Trust Company 


Home Office 
COMPANY Pittsburgh, Pa. 
W.C. BALDWIN, HOWARDS SUTPHEN, 


NEW YORK Presiden Director of Age 


ncles, 














BERKSHIRE 
LIFE 
INSURANCE 
COMPANY, 
Pittsfield, 
Mass. 





Liberal Contracts to Productive Agents 


If unattached and interested, kindly zlive 
us your name, age, address, state experi- 
ence and furnish references, and a proposi- 
tion for an ayency, if in authorized territory, 


will be submitted. W. D. WYMAN, President 


W. S. WELD, Superintendent of Agencies 











PAN-AMERICAN LIFE INSURANCE COMPANY 


Has just completed a most successful business year. 


shows a phenomenal 


Statement as of January Ist. 
few openings for ambitious, energetic, live Life Insurance Men of character and 


For further particulars address: E. G. SIMMONS, Vice-President, 


ability. 





NEW ORLEANS, 


C. H. ELLIS, President 


LA. 


f \ Its first nine months’ work 
record achieved in the Insurance World. Send for our Financial 
The Pan-American Life Insurance Company has a 


WHITNEY CENTRAL BUILDING, NEW ORLEANS, LA. 























REMEMBER 


The Texas Life Insurance Company 
OF WACO, TEXAS 
Is the pioneer life insurance company of 
the Southwest , 
ATTRACTIVE POLICIES and LIBERAL CONTRACTS 
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REPLIES 10 HUNT'S ATTACK 


TOLEDO LIFE’S “HOT” RESOLUTION 








Says W. H. Hunt Wanted to Reinsure 
Company—Rebukes Him and Votes 
Confidence in Administration. 





In a communication to The Eastern 
Underwriter in explanation of the dif- 
ferences that exist between the officers 
of the Company and William H. Hunt, 
president of the Cleveland Life, Secre- 
tary R. S. Walker of the Toledo Life 
states that Mr. Hunt had sought to re- 
insure the business of the Company, 
but that his overtures had been de- 
clined. Mr. Hunt as reported in a pre- 
vious issue of The Eastern Underwriter 
charged that the Toledo Life and the 
Universal Life were in the control of 
the same group of men among the ac- 
tive members of which were J. A. 
Stevenson, Wilbur S. Tupper and M. S&S. 
Koblitz. 

Secretary Walker states that Mr. 
Hunt was present at the annual meet- 
ing of the stockholders held January 
20 and that after Mr. Hunt had ad- 
dressed the meeting the following 
resolution was adopted: 

Resolution Adopted. 

WHEREAS, Stockholders of this 
Company have received through the 
mails a printed letter dated December 
10, 1913, headed “Circular Number 1” 
and subscribed by the names of 
“William H. Hunt, President,’ and “The 
Cleveland Life Insurance Company, 
Cleveland, Ohio,’ which letter is evi- 
dently intended to reflect upon the 
character and reputation of the officers 
of this Company, and, 

WHEREAS, we have been advised of 
the correspondence and conference of 
our officers with the said William H. 
Hunt, President; of the conduct of said 
William H. Hunt, President, toward 
this Company and its officials; of the 


purchase by said William H. Hunt, 
President, of stock in this Company 
apparently for motives detrimental to 


the interests of this Company, and of 
the stockholders thereof, and, 

WHEREAS, we regard the course of 
conduct and motives of said William 
H. Hunt, President, as being improper 
and unfair competition, lacking both in 
fair and sound business judgment and 
intelligence; as an extremely imperti- 
nent and uncalled for attempt to reflect 
upon the reputation of honorable men, 
and an uncalled for presumption to 
exercise the functions of officials of the 
State vested with power which he im- 
pertinently assumes, and a presumptu- 
ous effort to arrogate to himself the 
authority to dictate to officials of this 
Company, now therefore, 

BE IT RESOLVED that we deem it 
unwise and unsafe for this Company to 
follow in any manner the judgment or 
opinion of said William H. Hunt, Presi- 
dent, and that we deem it unwise and 
unsafe and against the best interests 
of the policyholders and stockholders 
of this Company to become associated 
in any business relations with the said 
William H. Hunt, President, or with 
any Company whose affairs he is in a 
position in any manner to control, ana 
be it further, 

RESOLVED that the Board of Direc- 
tors and Officers of this Company be, 
and they are hereby commended in 
their course in refusing to permit them- 
selves to be dictated to by the said 
William H. Hunt, President of The 
Cleveland Life Insurance Company, and 
we hereby express our entire confi- 
dence in our Board and officers, believ- 
ing that the charges made against them 
by the said William H. Hunt, Presi- 
dent, of Thé Cleveland Life Insurance 
Company are false and malicious and 
based upon selfish and unfair motives, 
and be it further 

RESOLVED that we deplore all un- 
clean methods and attacks made by 
company officials upon other companies, 
and we regret that any Life Insurance 


Company is headed by a man, whe, | 
through ignorance or malice, stoops to | 
unclean methods and attacks upon his 
competitors, and be it further 

RESOLVED that the officers of this | 
Company be, and they are hereby di- 
rected to have copies of this resolution 
printed and a copy sent to each stock- 
holder of the Company, and to such 
other persons, firms, and corporations 
as in their judgment they may deem 
advisable. 

The report of Secretary Walker was 
submitted at the meeting in which he 
explained that the Company began the 
year 1913 with an impairment of $3,596 
and that the impairment had been made 
up and a surplus accumulated of $2,595 
The total income for 1913 was $97,501 
This was under the income of the pre- 
vious year and the difference was ac- 
counted for by the fact the Company 
wrote a smaller amount of business last 
year. 


HAD GREATEST YEAR IN HISTORY. 





President W. D. Wyman of Berkshire 
Life Reports Largest Business Ever 
Writen by Company. 





At the sixty second annual meeting of 
the Berkshire Life, of Pittsfield, Mass.., 
President William D. Wyman, reported, 
much to the satisfaction of the direc- 
tors, that the business of the Company 
for 1913 was the largest in its history. 
The new business for the year amounted 
to almost $9,000,000, which was a gain 
over the new business of 1912 of nearly 
$2,000,000. The total insurance in force 
is now practically $75,000,000. 

President Wyman further stated that 
the total assets on the low market price 
basis prevailing at the close of busi 
ness last year amounted to $21,095,596 


which is considerably less than the 
Company might claim by using the 
amortized values Even at market 
prices, however, the assets were in 


creased by about $659,/00. 

The Berkshire Life has elected to its 
board two new directors, Judge John C. 
Crosby and Clement F. Coogan. to fill 
vacancies caused by the death of W. W 
Gamwell and Henry W. Bishop. 

Unser the able administration of 
President Wyman, the Berkshire Life 
has made a remarkable achievement 
Its showing of increased and 
substantial additions to its financial 
account should be very gratifying to 
the Company's large and increasing 
family of policyholders. 


business 








TWO-REPUBLICS PRESIDENT DIES. 


El Paso Company Loses Head Who Was 
Largely Responsible for Organiza - 
tion—Prominent Texan. 





A. Krakauer, president of the Two- 
kepublics Life. of El Paso, Texas, died 
last week. Mr. Krakauer had been 


president of the Company since its or 
ganization and although not actively 
engaged in its management it was large- 
ly through his influence that the launch- 
ing of the Company was made possible 
and he gave considerable time to its 
affairs. President Krakauer was one of 
the leading men of the Southwest 
where he had built up an extensive 
hardware and iron business both in El 
Paso and the city of Chihuahua, Mexico. 
No action has yet been taken toward 
selecting a successor to President 
Krakauer and it is not expected that 
any action will be taken until the an- 
nual meeting in March. 


ADDS AGAIN TO ITS PYRAMID. 

The Life Insurance Co. of Virginia, 
in its twenty-seven years of growth has 
added continuously to its pyramid of in- 
creases and 1913 was no exception. Its 
insurance in force now has reached a 
total of $94,668,092, which is an increase 
over the previous year of over $8,700, 
000. The premium income for the year 
was $3,348,555 an increase of a quarter 
of a million and the total admitted as- 
sets amounting to $9,746,273, show a 
gain of over $1,275,000. 











THE AVERAGE EARNINGS OF THE AGENTS 
OF THE 


Standard Life Insurance Company 
OF PITTSBURGH .. .. 
are higher this year than ever before. Our 


attractive Accident and Health Policies 
have helped them to make more money. 


Write for a LIFE, ACCIDENT AND HEALTH Contract to 
Mr. FRANK A. WESLEY 


Vice-President and 


Director of Agencies 








The Northwestern Mutual Life Insurance Co. 


MILWAUKEE, WIS. 
GEO. C. MARKHAM, President 


INSURAN YE IN FORCE, $1,229,377,814 
SATISFIED POLICYHOLDERS to the number of 13,634 applied for 


> 


$61,353,000 of additional insurance in the Northwestern last year. 


SATISFI ED AC i ENTS earn the largest incomes because Northwestern 


poli ies are exusiest to sell and Stay longest in foree. 


Purely Mutual Chartered 1858 


1912 Largest Year in History of Company 
It will pay you to investigate the reasons 
Write to 
H. F. NORRIS, Supt. of Agencies 


MILWAUKEE, WIS. 








Income Insurance 
Corporation Insurance 
Partnership Insurance 


Largest Dividends 
Lowest Cost 
Best Policy 











Warm Personal Interest 


That describes the happy relation existing between 
the Fidelity and its Field Men, and explains why 
both are forging ahead. Maybe you could reach a 
higher success in that atmosphere. Write to 


WALTER LE MAR TALBOT, Vice-President 
The Fidelity Mutual Life Insurance Company 


L. G. FOUSE, President PHILADELPHIA, PA. 


DESIRABLE OPENINGS IN GOOD TERRITORY FOR THE RIGHT MEN 











GREAT OPPORTUNITIES 


For active insurance salesmen in Ohio, 
Michigan, West Virginia and Kentucky. 
NEW FEATURES IN OUR POLICIES MAKE THEM SELL. 


Write for information, mentioning this paper. 


THE CLEVELAN:) LIFE INSURANCE COMPANY 


WILLIAM H. HUNT, President 
CLEVELAND, OHIO 


LIFE HEALTH ACCIDENT 

















Security Mutual Life Insurance Co. 


BINGHAMTON, N. Y. 


FREDRIC W. JENKINS. President 


See what we have to offer. 
Men of ability are surely 
Looking to us for contracts. 
Intelligent effort well directed 
Carries you to the front. 


C. H. JACKSON, Supt. of Agencies 





For particulars, address 
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LEVI GARNER FOUSE 








A Pioneer In American Life Insurance 














In the passing of L. G. Fouse, presi- 
dent, actuary, and organizer of the 
Fidelity Mutual Life, of Philadelphia, 
the business has lost another of that 
small group of pioneers in life insur- 
ance who made possible the remarkable 
development of the business as we 
know it to-day. Mr. Fouse had to a re- 
markable degree, a genius for life in- 
surance administration, and in him were 
combined those faculties for organiza- 
tion so rare and yet so essential in the 
pioneer days of life insurance, when he 
made his start. 

With this exceptional equipment it is 
not surprising that Mr. Fouse entered 
fearlessly into untried fields of life in- 
surance practice, and to-day, there is 
recorded to his credit many features 
that are in universel use and are a 
permanent part of the business. The 
disability feature in life insurance, now 
becoming so universally used, was orig- 
inated by Mr. Fouse. Always he was 
thinking along new and original lines 
for the advancement of life insurance. 

In the highly specialized condition of 
the business in this day it seems in- 
conceivable that one man could master 
its various departments and practically 
single-handed, develop and raise a com- 
pany from a mere idea to a great, pros- 
perous and permanent institution. This 
Mr. Fouse did with the Fidelity Mutual 
Life. Nor was it his only important 
and successful achievement in the line 
of life insurance organization. 

Mr. Fouse started his life insurance 
experience in the field when a mere 
youth. He clearly showed that he had 
a vision of the possibilities of the de- 
velopment of life insurance, which sug- 
gests in many respects the intrepid and 
masterful Senator John F. Dryden when 
he was struggling to bring to fruition 
his early plans. 

The speculative and scientific side of 
life insurance seemed to have a keen 
charm for Mr. Fouse. He soon mastered 
actuarial science and his liking for 
original investigation led him into such 
unusual fields as the compilation of war 
hazard statistics and the computation 
of tables of experience for those haz- 
ards. This valuable work was done for 
the United States Army Officers Asso- 


AETNA LIFE WROTE BIG VOLUME. 
Hartford Company’s Sixty-Fourth Year 
Marked by Great Additions in Busi- 
ness and Reserve Funds. 

The Aetna Life of Hartford, which 
in its sixty-four years of business 
has continued to add to its great 
resources and its reputation among 
polieyholders, closed the year 1913 
with a record of still further achieve- 
ments in all of its departments, in- 
cluding life, accident, health, liability 
and compensation insurance. In the life 
insurance department alone the Com- 
pany wrote during the year more than 
$61,000,000, bringing the total life insur- 
ance in force to $355,535,221, an increase 

of over $20,000,000. 

The Aetna Life’s assets stand at $113,- 
956,997, an increase of $3,565,620. The 
surplus to policyholders is now $1,235,- 
293 and the Company has paid to policy 
holders since organization the sum of 
$247,786,602. The Aetna enjoyed a pre- 
mium income last year of $1,468,686 and 
a total income of $3,146,719. In calculat- 
ing its assets, the Company used market 
prices for its securities which placed 
them at more than $2,250,000 less than 
the amortized value as provided by the 
New York law, making the Company’s 
assets that much greater than claimed. 





George W. Johnston, president of the 
Johnston & Collins Company, New 
York, delivered an address Tuesday 
afternoon on “The Evolution of Life In- 
surance” before the Insurance Society 
of New York. 





ciation and is still regarded as authori- 
tative. 

His habit of thinking along original 
lines resulted in the conception of the 
disability feature in life insurance, and 
it is interesting to note that his data 
on which the calculations on disability 
experience were based, was gathered 
from such unusual places as asylum 
records, and similar sources. 

Mr. Fouse’s versatility is shown again 
in his numerous writings on insurance 
and other subjects and his liking for 
economics, of which he was a keen 
student. He lectured on life insurance 
before the Wharton School of Finance 
and Commerce of the University of 
Pennsylvania and these lectures were 
reproduced in the “Annals of the Amer- 
ican Academy of Political and Social 
Science,” and some of his writings are 
to be found in the “Yale Readings in 
Insurance, 1909.” Mr. Fouse’s field of 
activity was broad, his achievement in 
life insurance was great and his im- 
press on the business will be lasting. 


LECTURE COURSE AT SYRACUSE. 





Charles W. Scovel of Pittsburgh, to 
Give Talks at University—Planned 
by Underwriters Association. 





Through the efforts of the Life Un- 
derwriters Association of Syracuse, N. 
Y., a course of lectures on life insur- 
ance has been arranged to be given in 
the Economic Departmen of Syra- 
cuse University during the present 
term. The lectures will all be delivered 
by Charles W. Scovel, of Pittsburgh, 
former president of the National Asso- 
ciation of Life Underwriters. The 
dates and subjects of the lectures are 
as follows: 

February 9, “Life Insurance, the In- 
stitution. Its History, Growth, Stability 
and Permanence;;” February 23, ‘“Ser- 
vices to the Community; Economic, 
Social, State Operation, Regulation and 
Taxation;” March 9, “Life Insurances, 
the Applied Science, Premiums, Re- 
serves, Policies, Special Lines, Sub- 
standard, Industrial Group, Administra- 
tion, Investment;” March 23, “Services 
for Individuals, for Old Age, for the 
Estate, for the Business, and for the 
Family;” April 6, “The Life Insurance 
Agent. His Necessary Service, Re- 
sponsibility, Education and Training.” 





Orra S. Rogers, manager at New York 
for the Phoenix Mutual Life of Hart- 
ford was compelled to have an opera- 
tion performed for mastoiditis and en- 
tered a hospital for that purpose on 
January 16. Mr. Rogers is now recov- 
ering very satisfactorily. 


The Mutual Benefit 
Life Insurance Company 


OF NEWARK, NEW JERSEY 


1845 FREDERICK FRELINGHUYSEN, President 1914 





TRANSACTIONS OF 1913 








INCOME. 
ML, oben ete ken sO bobs ee OAR DEREK T Am Rat ahs adden spaman nese veel $23,936,471.37 
RMSMGNE ame WAMAMR 55 5c 32, ona adesah ca Labcoes sadatushccdtadaaaoeaor eine 7,644,346.22 
Profit and Loss (Balance) ....... 26,979.66 
Income Taxes withheld at Source 41.67 
$31 ,607.838.92 
a TIS SD chs screwcdiedainnit nccddineickecdewssducensuacs 658,960.94 
| cucinierdvicinsdnindbbsdiiiembinalbbsiorndsicsbiibanediuetéteadelela $32,266,709.86 
cccctancageere gn phes thaweenrede scons tsa wudlt see sdsieecesel $6,823,408.82 
RNENEND brnnsvicosseswones 1 764,574.00 
NRUIGG whcd cncdeprtstsasnes ¥< 159,146.46 
Suvrendered Policies 3,510,009. 34 
RIE 5: ci ciblcaidnnaccarednidss Midd cohwltes cikincneesccepaerambedvdsCibeia 4,841,610.65 
TOO FU FI. once nconsisdas cde savecacovicddtccncscevctoases $17,098,749.27 
ay I I oo bs damcntnwidides weds dcbCk butCRd ads Lede Diddthewee 855-56 
Insurance Expenses (emcluding Tames) 20-2020 scccccccsscvcseccesscesesces 3,217,288.19 
Investment Expenses (excluding Taxes) ...........-scscccccccccccsccceccees 293,830.05 
POCRU INS OF DOMES. PUNE occ cocdsecdccess. checsseciccsvewseeseusdeesé 63,231.25 


Reduction in Book Value of Real Estate including Home Office Building __831586.14 586.14 


rs : $21,326,540.46 326,540. 
OPTIONS TONEY CRD i60ic00s0desiswie sen chhcensewes tarde eeseneuinns _ 330,803. t2 2s 12 





sccudemepand $21,657,343.58 
Excess of Income over Disbursements added to Policyholders’ Fund 
Dcnmdinhd bakenaceeeemeiaaviendRaeeaee eae enENlekklons b05d poe ealndendootie $10,609,456. 28 








ASSETS. , 

cilk. lk ee nD GD cciiccce. acwersadusoccetmedeetbase todd ttee $1,435. 151.91 
Loias on Collateral .........0.0. 2,250,000.00 
Bonds, Par Value ........ 43+3575340-71 
Real Estate Mertgages ... 80, 379,853.15 
MOG TMOG « kiseviscesdene 3,184,830. 30 
LOGE GM TUNED stsvcncscvascashsscunasapacoesusedadsdescnnedsaetncnebaeee 30,060,518.43 
Interest due and accrued and other assetsS.... .......ccccccceececeeevcees 5,596,867. 43 

DORR AORRNS. nic ccnntdvnderans cesdeetesheves drcvecensesesGitasccenes seus $167,864, $67.93 

LIABILITIES. 

NE ON is puyals caris”. aE. CkRHedsKTO, SaaS RE need eawededecddbarehin ak $151,141,93.00 
COE  CAMNOOR  peer hank v0 snlng $n SbdbbasqaRewe Nace ebw keds ins edn eteadcneneue 4,443,219.14 
Reutint Ties Pups 1 BE: ccivividesdssvesdcscccveresseuced ecace 4,308,047.77 
Secus TVs. FOeee TA TOG ies cesses cst Kendasetcsecwgsandssceccndes 861,789.55 
Contingency Reserve Funds: Suspended Mortality Fund, $3,762,332.00; 

Dividend Equalization Fund, $121,990.12; Security Fluctuation and 

Real Estate Depreciation Fund, $3,229,386.35 ........cssccscccscscsces 7,10 108, 708. 47 


RE eT re $167,864, 67 93 
On Basis of Market Values: sr 


Security Fluctuation and Real Estate “epreciation Fund ..........cccceceeceecees 

‘ i radewaatne 4 haan oewdicelesa eens eee eee ete e teen ee ee tee etereeeeeenes 1,554,661. 36 

Fotal Contingency Reserve Pum éoiiceses cccccsesccccseccceseceecsces 5,438,083. 45 
INSURANCE ACCOUNT 

Issued and Revived in 10913..........++++- 36,288 = l’olicies, Insuring + e+e. $88,430,542.00 

In force December 31, 1913 282,236 — SS encwent 677,991 .60.30 

{ncerease in insurance in force during yeat 18,260 ” ” sekbene + 48,421,380.00 


Paid to and Invested for Policyholders in 1913, in excess of Premiums Paid by 


Policyholders, $4,162,094.73. 


The expenses incurred in obtaining the new insurance of the year amounted 
to only 84 per cent., and the Total Insurance Expenses to only 68 per cent. 


of the amount allowed by the insurance law of the State of New York. 
Net Rate of Interest Earned on Invested Assets (Par Values) 1913, 4.77%. 





A full report of the year’s business will be mailed upon request to the Home 


Office or to any agent. 
DIRECTORS 


Marcus L. Ward J. William Clark Peter Campbell James S. Higbie 


Fred’k Frelinghuysen John O. H. Pitney William M. Johnson Samuel W. Baldwin 


Edward L. Dobbins John R. Hardin’ Edward E. Rhodes Henry G. Atha 




















A PENN MUTUAL PREMIUM, less a PENN MUTUAL 
DIVIDEND, purchasing a PENN "MUTUAL POLICY, con- 
taining PENN MUTUAL VALUES, make an INSURANCE 
PROPOSITION which in the sum of ALL ITS BENEFITS, 
is unsurpassed for net low cost and care of interests of 
all members. 


THE PENN MUTUAL 
LIFE INSURANCE COMPANY 
OF PHILADELPHIA 
On January 1, 1909, rates were reduced and values increased to full 


reserve 
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Phoenix Mutual Meeting 


(Continued from page 8.) 


opinions differed a little, in each case 
le said the answer could be summed up 
as foHews: “Noi. size, strength, con- 
tract or cost, but Phoenix agents or 
representatives.” His ideal, he said, 
could be found by reading the 15th 
Psalm. Behavior in little as well as 
big things makes or mars a company. 

Charles W. Hoyt of New York said 
he came te Atlantic City as an expert 
on salesmsnship to give Phoenix Mutual 
men advice, but that he had been 
turned into a veritable sponge, absorb- 
ing advice which he will use in his busi- 
ness for years te come. 

Most of us, he said, work for a liv- 
ing, that is the reason why most of 
us work. He believes in concentrated 
effort and would not have a “side-liner”’ 
mm his employ. 

The first requisite to good salesman- 
ship is the selection of a good boss or 
company. Me said there are two kinds 
of salesman to-day, as compared with 
one kind 25 years ago. The old sales- 
man worked for himself a big “ME” 
and a small “you.” 

The new salesman works ‘for the 
house, and in turn the house works for 
him. He is a closer; not a missionary. 
Scientific sales management means do- 
ing things to help sales—the systematic 
nlanning for sales from headquarters. 
if any institution is doing this more 
effectively than the Phoenix Mutual at 
present, he does not know it. 

Mr. Hoyt drew a sketch, on the black- 
board showing how to build up a corps 
of salesmen. 

First there is: Company, sales de- 
partment and the average man. It is 
up to the company to develop a staff 





NEW ENGLAND MUTUAL ELECTION 
President Alfred D. Foster, of the 
New England Mutual Life of Boston 
was re-elected sc the annual meeting, 
lLeld Tuesday as were also Vice-Presi- 
dent Daniel F. Appel and Secretary J. 
A. Barbey. Frark A. Partridge, assist- 
ant superintendent of agencies, as 
elected assistant secretary, succeeding 
the late J. G. Wildman, and Morris 
P. Capen, head of the bond department, 
was elected an assistant secretary. 


capable of producing business and the | Fr 
following are the suggested steps. 
1.—Employment. 2. Standard sales, 
instruction. 3. Salesmen’s co-operation 
or mail co-operation 4. Councils, con- 
ventions or meetings. 5. The spirit ot 
the game; injecting enthusiasm into 
the staff. 6. Bulletins or nouse organs. | 
7. Trade promotions or looking after 


delinquents. 8 Working through | 
specialty men. 9. Setting a task or| 
allottment. 10. Salesmens’ records or | 


reports. 11. Advertising or publicity. 
By following this process a company | 
may hope to obtain maximum results. 
Mr. Hoyt also gave an interesting dis- | 
course as to how he would sell insur- 
ance 





MASSACHUSETTS MUTUAL GAINS. | 
Springfield Company Adds Materially to | 
Insurance in Force and Amount 

of Assets. 








The Massachusetts Mutual Life of 
Springfield, increased its insurance in 
force for the year 1913 by approximate- | 
ly $22,000,000 and in several other re- 
spects made material gains for the year. 
In spite of the recognized business de- | 
pression that prevailed throughout the 
country especially during the latter half 
of the year, the Massachusetts Mutual 
wrote new business amounting to $44,- 
432,490. The gains in respect to the| 
number of policies issued was particu- | 
larly noteworthy. 

The Company’s total insurance in 
force at the close of the year amounted 
to $328,578,136. The total assets have | 
reached the sum of $73,723,812 which is | 
an increase of nearly $5,000,000. The | 
surplus at the close of the year was 
$3,865,626. Among other’ increases 
made by the Company was the addition 


of nearly a quarter of a million to the| 
amount of its dividends to policyholders. | 





COMPROMISE ON LUCAS CLAIMS. 

Mrs. Lyda H. Lucas, widow of James 
k. Lucas, St. Louis commission mer- 
chant, who was mysteriously shot and 
killed on a train near Valley Park, Mo. 
August 22, 1913, will receive $38,000 
insurance on her husband’s life, as a 


result of a compromise of her claims | 


amounting to $75,000 against life 
vecident comparies carrying policies on | 
her husband. 


and | 








HOME LIFE 
INSURANCE COMPANY 


OF NEW YORK 


—The Fifty-third Annual Statement 
of the Home Life Insurance Company, 
of which Geo. E. Ide is President, shows 
that most satisfactory progress has 
been made during the past year; that 
the gain in insurance -in force is over 
five and one-half millions, the amount 
in force being now nearly $111,000,000. 
After providing for the various funds 
for the protection of the policy obliga- 
tions, there remains upon a most con- 
servative basis of valuation a surplus 
of nearly twa millions, over and above 
the fund of two and one-half millions 
which is set apart for deferred divi- 
dends, an item ordinarily included in 
the surplus account. The payments to 
policyholders during the year amounted 
to nearly three millions, including over 
half a million dollars in dividends to 
policyholders. 

“The Com’cl & Fin’cl Chron.” 1-25-13, 


For Agency apply to 


GEORGE W. MURRAY, Supt. of Agts. 
256 Broadway, New York, N. Y. 














UNEXCELLED IN 
Favorable Mortality 


—AND— 
Economy of Management 





Provident Life 


AND Trust Company 
OF PHILADELPHIA 


Rates of Premium Extremely Low 
and still further reduced by 
Annual Dividends. 


THE 
FIRST MUTUAL 
Chartered in America 


NEW ENGLAND 


MUTUAL LIFE 
INSURANCE CO. 


BOSTON, MASS. 


Operates on a full 3 per cent. Reserve 
under Massachusetts Law, and 
offers the very best le 
security, with a safe, 
equitable contract 
FINANCIAL STATEMENT 
Assets Jan. 1,1913..... 861,418,397.99 
Liabilities... . 67,329,587.56 
I ee 4,088,810.43 


Alfred D. Foster, President 
D. F. Appel, Vice-President 
J. A. Barbey, Secretary 
Wm. F. Davis, Asst. Secretary 
J. G. wisena, 4 Asst. Secretary 


EDWARD =: ALLEN, LLEN, Manager 
Broadway, New York 


LATHROP E. BALDWIN, Manager 
41 Broadway, New York 


CHARLES H. STRAUSS, General Agent 
200 Fifth Avenue, New York 











| OPEN * TERRITORY | 
OPEN TO RIGHT MEN | 


those who know how and can pro- 
duce applications and settle policies 
—always ready to negotiate with 
men of experience, energy and 
enthusiasm. 


Union Mutual Life Insurance Co. 


PORTLAND, MAINE 
FRED E. RICHARDS, President 


Address: ALBERT E. AWDE, 
Superintendent of Agencies, 
7 W. Madison St., Chicago, Ml. 

















SIXTY-SECOND ANNUAL STATEMENT 
OF THE 
e 
Massachusetts Mutual Life Insurance Company 
SPRINGFIELD, MASS. 
Year Ending December 31, 1913, on the basis of Paid-for Insurance 
INCOME 
a ee eee ee ee ee ae $10,881,233 
Interest, rents, and all other income........ 3,770,203 
We gk Shaan eee teedeeeas $14,651,436 
DISBURSEMENTS. 
Death claims and matured endowments..... $3,682,678 
Surplus returned to policyholders in dividends 2,078,192 
Surrendered and canceled policies.......... 1,263,635 
Total yments to policyholders and 
ER ere ran $7,024,505 
All other disbursements................. 2,524,507 
er ee ee $9,549,012 
a al ai na ei ee $73,723,812 
a Giss it wed wid Se bee 06 4008.0 69,858,186 
Surplus December 31, 1913.......... $3,865,626 
New Insurance paid for in 1913, 16,357 
I ok iio ce Kia ica Sear Gs wee 'w ae ged $39,721,961 
Insurance in force December 31, 1913, 
PE ME v5 019 6:65 wkve china 4% 328,578,136 
GAINS. 
RT ee ee ee er PPI $4,197,857 
In Dividends to policyholders Rin Came eines 233,502 
SS Se NS cab ions shape oesanyp es 530,477 
ey RS OE CN 5 ko keene cd cacacns 21,982,830 
JOSEPH C. BEHAN, Superintendent of Agencies. 








HENRY A. SALZER, President 








ANNUAL STATEMENT 


UNITED STATES ANNUITY 
& LIFE INSURANCE CO. 


CHICAGO, ILLINOIS 


December 3ist, 1913 


ASSETS LIABILITIES 
First Mortgage Loans on Real Rese-ve on Policies .......... $716.334-00 
MEE kercvanksndvacerekbanedeses $290,305.00 Deatn Claims Due and Unp aid one 
Collateral “Loans, Secured ..... 120,000.00 Death Claims in Process o 
Bonds and Stocks Owned, PETOMMIONE o ccccccvecoessaesece 476.80 
Market Value ..............+++ 499,800.00 Bills Outstanding ...........+.+ 3,616.16 
Cash in Office and in Bank... 38.887.52 Taxes Accrued im States....... 5,147-25 
Premit um Notes and Loans on Policy Dividends Left in the 
Policies, secure red by Reserve. 98,481.25 Hands of the Company and 
Net Deferred and Unpaid Pre- Interest and Premiums Paid 
miums (reserve in tiab‘lities). 31,739.36 © BEPGGED .cccsccccscesgeverce 19,084.75 
Real Estate peceegoenininien 23,000.00 Dividends Apportioned to Policy- 
Rearend Batevest ..06cccscevecees 24,127.53 SRUMIMON 5: \sinhctgavcauaeavneeeer’ 27,741.20 
— Capital Stock and Surplus +e+* 353,940.50 
Potal ... banbaserebeteadeva $1,126,340.66 
Policies Issued and BE ctcicans cdnseesnsneivesaes $1,126,340.66 
Revived in :ot3 .. 2,425 for $ 4,029,802.00 ee a eee $196,001.81 
In fcr1ce December Gain in Income 23,520.11 
31, 1013 7,139 for 12,157,122.0u Over 79 Per Cent of the Premium Tncome 
Gain in Insurance in Force .. 737,160.00 of 1912 ($352,160.85) Renewed in 1913. 


CLAIR E. MORE, Vice-President 
WILLIAM T. SMITH, Secy. and Treas. 
JAMES H. STOWELL, Medical Director 


BULKLEY, GRAY & MORE, General Counsel 
HOME OFFICE 
McCormick Building, Chicago, Ill. 


Organized Under the Compulsory Deposit Law of the State of Hlinois 
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Live Hints For Business Getters 





Practical Suggestions to Help the 
His Income 


Man With 
and General 


the Rate Book 


Efficiency. 


Increase 

















There are many brilliant 


The Old’ and novel methods of ap- 
Arguments proach that have won suc- 
Ever New cess for the enterprising 


agents who have de- 
veloped them, but after all is said, most 
of the new methods are only modifica- 
tions of the old time arguments that 
form the basis of life insurance pro- 
tection. 

First there is the necessity of the pro- 
tection itself which is now so universally 
recognized that there is little need for 
any great amount of campaigning on 
this elemental phase of the business. 
There have been some State laws to 
compel the applicant for a marriage 
license to display a life insurance policy 
in favor of the prospective wife. That’s 
how fundamental it is. 

Then the amount and kind of protec- 
tion become the chief consideration. In- 
dividual circumstances usually decide 
these points largely and in connection 
with them we have a fine new talking 
point in the modern monthly income 
policy. This has served to solve some 
of the problems of the business and the 
insured as well. Monthly income is 
really a life insurance ideal. That op- 
pressive thought of receiving a large sum 
on the death of the provider, which was 
equally uncomfortable for the insured 
and his beneficiary, is removed and in 
its place is the regular income monthly, 
that serves its purpose perfectly and 
also comes as a kind of a remembrance. 
The monthly income idea really has 
many beautiful sides that can be pre- 
sented in a most attractive and appeal- 
ing way for all parties at interest. 

Given a general idea of the amount 
and kind of protection, the cost is pret- 


ty sure to enter in about here. “What 
will this cost me?” There are many 
and doubtless better ways to convey 


some thoughts than by the most direct 
and obvious. When your prospect asks 
that question which he is sure to do 
sooner or later, and probably sooner, he 
doubtless has in his mind a certain fixed 
lump sum and any statement of the 
amount of the annual premium will be 
more or less colorless as he already has 
a general idea of the cost if not exact 
knowledge, which is frequently the case. 
If you say in reply. “It will cost about 
as much as your cigars cost you in a 
year,” you have made an unexpected 
answer that will surprise him and in- 
stead of merely conveying information, 
it will be an argument without appear- 
ing in that guise 
a a 
When you secure a Monthly 


Monthly Income Policy you protect 
Income your family in two ways: 
Pointer You give them the benefit 
of life insurance in The 

Prudential and you relieve them from 


the possibility of losing the life insur- 
ance money through unfortunate or un- 
wise investment. Every month for 
twenty years or for life the beneficiary 
will receive a check from the Company. 
—Prudential Record. 


FINE RECORD OF SEVENTY YEARS 


State Mutual Life of Worcester, Wrote 
Its Largest Business Last Year 
—Shows Striking Growth. 

A splendid record of seveiity years 
of service to policyholders was closed 
by the State Mutual Life of Worcester, 
Mass. by writing the largest amount 
of new business that the Company has 
ever had in any one year. The Com- 
pany wrote over $23,000,000 neW busi- 


ness, making its total insurance in 
force, $171,310,426. 

The Company’s assets amount to 
$42,555,745, which is a gain for the 


year of $1,730,910. There were many 


very favorable features in the Com- 





The time in which life 


It is Now’ insurance was consid- 
a Business ered as a luxury is past. 
Proposition And the time in which 


some sentiment associ- 
ating life insurance with death and to 
be avoided, because of that fact, is also 
past. Life insurance everywhere among 
thinking people is now considered from 
the highest point of business standards 
and it is recognized as a necessary in- 
vestment, as an element of good busi- 
hess entering into the transactions of 
every individual who has an estate or 
who has those dependent upon him. 

Life insurance is a great savings 
proposition because it looks ahead and 
provides for the future. It may provide 
for the future of the individual insured, 
or it may be left to provide for those 
dependent upon him, or for the benefit 
of his estate after death. 

Life insurance is not a burden. A 
small amount each month saved in this 
way is hardly missed, even among those 
of small incomes; it is cultivating the 
habit of saving and laying aside, that 
reaches into larger things and works al- 


together for good.—Old Line Bankers 
Life. 
a ok * 
With the first week of 
A New the new year the current 
Wave of of opinion among leading 
Optimism business men of the 
country grows decidedly 


more optimistic, and among the many 
expressions of opinion from men of wide 
range of information there is hardly a 
dissenting note as to better times’ in 
the immediate future. 
The re-employment of 
weeks 


thousands of 
ago is an- 


men laid off a few 
nounced, and from Illinois, Pennsyl- | 
vania, Ohio, Massachusetts and other 


industrial States come reports as to re- | 
turn of idle labor to the mills and the | 


factories. 

The Public Service Corporation of 
New Jersey announced last week an ad- 
vance in the wages of their employes in 
certain classes of labor, and this ad- 
vance affected the per diem of nearly 
4,000 persons.—Midland Mutual “Build- 


er.” 
* * * 
Life insurance is large- 
They All ly a matter of solicita- 
Have to tion. Strangely enough, 
Be Coaxed men who are most 
ready to admit the 
merits of life insurance seldom avail 
themselves of its benefits until some 


agent has turned his batteries of per- 
suasion upon them. The man who de 
liberately decides upon the amount of 
insurance that he should carry, who 
makes a studied comparison of the ad 
vantages offered by the different com- 
panies and who then, of his own voli- 
tion, applies for a policy of insurance 
ig a rara avis. As a rule, he has to be 
coaxed and cajoled even after he has 
been convinced of his duty.—Newark 
Evening News. 


pany’s business last year. Its mor- 
tality experience showed a substantial 
saving, being 61.40 per cent. of the 


expected. 

There was a good increase in interest 
earnings, the average rate of interesi 
earned being 5.12 per cent. The sound 
basis of the Company’s business is 
reflected in the low average amount 
of the policies. For the year the 
average was $2,501, which was a lower 
average than last year. The average 





amount of all policies in force is $2,258. | 


In its seventy years the State Mutual 
Life has achieved a remarkable growth 
and at the same time has maintained 
its record of service to policyholders 
and its conservative policy in ad- 
ministration. 














Amicable Life Insurance Company 


WACO, TEXAS 





$1,000,000 Deposited with the State Treasurer of Texas 
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Amicable Life Building 


Growth During the First 
Forty-Five Months 


(Commenced Business April 2nd, 1910) 





pare | Amat pares 
April 2, 1910 $474,657.50 None 


Dec. 31,1910 823,258.38 $1,830,206.00 
Dec, 31, 1911 1,369,388.76 5,544,706.10 
Dec. 31, 1912 1,769,449.71 12,674,411.00 
Dec. 31, 1913 1,967,710.01 16,677,723.00 


No Life Company Same Age Ever Before 
Equalled Above Record 


Insurance Written (Paid) During 1913 
$8,283,703 


This Company has never issued a Policy 
with a Survivorship Fund Clause, special 
contract, pink note or lien premium settle- 
ment, or any scheme in ‘connection 


therewith. 


ARTEMAS R. ROBERTS 


President and Actuary 








Nationai Life Insurance Company 
sii aay A. De Boer, President 


The following significant figures are quoted f:om the company’s 
sixty-third annual repert: 


1908 
1909 
1910 
1911 
1912 


Accounted for in liability and reserved for 
dividend p»yments in 1913 


CHARTERED 1848, 





DIVIDENDS PAID TO POLICYHOLDERS 


$279,808.14 
530.213.19 
771,254.39 
878 739.07 
1,038, 802.11 


1,058,174.50 


This demonstrates low cost protective service and is sustained by a strong asset and 


insurance composition, 


If interested, address 


EDWARD D. FIELD, Supt. of Agencies, MONTPELIER, VERMONT 








YOUR CARD 


as a representative of the “‘ Oldest Life Insurance Com- 


pany in America 


will prove your best introduction 


The Mutual Life Insurance Company 
of New York 


Impregnable Strength 


Incomparable Dividends 


Maximum Benefits 


Minimum Net Cost 


For Terms to Producing Agents, Address 


GEORGE T. DEXTER, 2d Vice-President 
34 NASSAU STREET, NEW YORK, N. Y. 
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MUST ALL SUE GOVERNMENT 


FOR RETURN OF DIVIDEND TAX 








Mutual Benefit Won Case Before U. S. 
Supreme Court But Department Will 
Make All Companies Sue. 

Despite the decision of the United 
States Supreme Court in the case of the 
Mutual Benefit Life Insurance Company 
against the Collector of Internal Reve- 
nue at Newark, James J. McReynolds, 
Attorney General of the United St: tes, 
has decided that all life insurance com- 
panies with claims against the Govern- 
ment for refunds of taxes under the 
Corporation Tax Law must bring suit. 
It appears that Mr. McReynolds is not 
satisfied that the decision of the court 
applies to all claims. The Mutual 
Benefit sued for a return of the 1 per 
cent .tax on that portion of its income 
distributed to policyholders in the form 
of dividends. The claim which the 
court upheld was that the so-called 
“dividends” are in reality unused por- 
tions of the policyholders’ premiums 
and take the shape of refunds. 

In consequence, practically every life 
insurance policy, under which the pol- 
icyholders participate in the earnings 
of the company, must sue the collectors 
of internal revenue in their respective 
districts. Inasmuch as the tax pay- 
ments under the Corporation Tax Law 
cover the years 1909, 1910, 1911 and 
1912, the aggregate amount demanded 
from the Government amounts to 
several millions of dollars and will 
make a material: difference in the 
money which is to be returned to the 
policyholders of the participating com- 
panies in 1914. 

In New York, the New York Life, Mu- 
tual Life, Equitable Life, Home Life, and 
Manhattan Life have served summonses 
and complaints upon Charles W. Ander- 
son, Collector of Internal Revenue for 
this district. In Hartford the Aetna Life, 
Connecticut Mutual Life and Connecti- 
cut General have taken action against 
James J. Walsh. In Newark the Pru- 
dential must sue for a considerable 
portion of its payments, although it no 
longer writes participating insurance. 
The New England Mutual and John 
Hancock of Boston, the Massachusetts | 
Mutual of Springfield, the State Mutual 
of Worcester and the Berkshire Life 
of Pittsfield, have claims. 

In Philadelphia the Penn Mutual Life 
and Provident Life & Trust are involved 
as are the Union Central Life of Cin- 





SHOWS SOUND BUSINESS GROWTH. 





United States Annuity & Life Makes 
Fine Gains—Renewals Reflect 
Satisfied Policyholders. 

The best indication of satisfied policy- 
holders is the percentage of renewals 
shown in a company’s business. In this 
respect the United States Annuity & 
Life of Chicago, makes an excellent 
showing according to the figures of the 
Company’s annual statement. Over 79 
per cent. of the premium income of 1912 

was renewed in 1913. 

The year was one of substantial gains | 
for the Company in all respects. Its | 
insurance in force now amounts to $12,- | 
157,122, which is an increase over the 
previous year of $737,160. The amount 
of business issued and revived reached 
well over $4,000.000. The assets stand 
at the substantial total of $1,126,340, 
which is a gain in this item alone of 
nearly $200,000. 

The Company is also to be credited 
with making a very satisfactory develop- 
ment along the lines of sound under- 
writing, in that its business is made up 
of low average policies, broadly scat- 
tered. The progress of the Company 
reflects progressive and careful admin- 
istration. 





Life Insurance Department 
Continued on Page 16 





cinnati, 


and the Northwestern Mutual ; 


of Milwaukee and the Pittsburgh Life & | 
Trust of Pittsburgh. These are but a! 


few of the principal participating life 
companies which have paid taxes to 


the Government and which, it was be- | 


lieved, would receive tax refunds as the 
result of the mutual benefit decision 
without further action. 

Lawyers acting for the companies 
are not quite clear as to the decision 


of the Attorney-General to compel each | 


company to sue. The Mutual Benefit 
case went to the Court of Appeals on 
an agreed statement of facts. 
Court decided that a “dividend” is in 


fact a premium refund and therefore | 


cannot be construed as having been re- 
ceived by the company. 


The presump- | 


The | 


tion is that Mr. McReynolds assumed | 


that a different state of facts might 
exist in the cases of other companies 
under the policy contracts. The legal 
department of the Government took an 
appeal from the 
Cross, of New 
Court and his decision was upheld last 
month. 

The new Federal Income Tax 
specifically recognizes dividends to 
policyholders as not taxable and re- 
turns will be made to the Government 
for 1913 upon that basis. But the 
Government evidently does not propose 
to return several millions of dollars 
which it has already collected until it 
has made a good fight against it. 


C. G. McARON BEATS W. H. JOYCE. 

W. H. Joyce, superintendent for The 
Prudential at Buffalo, has held the first 
place among the Company’s representa- 


tives in amount of industrial business | 


for more than four years. On the rec- 
ord of industrial business for last year, 
however, Superintendent Joyce has 
been beaten by Superintendent Charles 
G. McAron of Toronto. who now leads 
all of The Prudential’s field force in 
amount of industrial business. 





The Equitable Life 
of lowa 


offers, as helps to selling its policies 
(which are liberal and up to date) 
Moderate Premiums, Highest Interest 
Earnings and Low Mortality 
Experience, resulting in 
LOWEST NET COST 


See Official reports or other publications 





A history of conservative and Econom- 

‘al Management for more than Forty 
Ye -ars: Deposit of full reserve to secure 
Policies, ete. 

These are effective 
gent prospects. 


helps with intelli- 


Separate Territories to Agents 
LONG CONTRACTS~— FAIR TERMS 








Reliance 
Life Insurance Company 
of Pittsburgh 


Has the best General Agent 
Contract to offer YOU. 
Has All Forms of Policies to 

Offer the Insured—Particip- 
ating and Non-Participating. 
Annual Dividend. (Guaran- 
teed Premium Reduction. 
Has the Only Perfect Protec- 
tion Policy combining Life, 
Accident and Health Insur- 
ance at Minimum Cost. 








decision of Judge | 
Jersey to the Supreme | 








THE 


METROPOLITAN LIFE 


e — _ 








METROPOLITAN LIFE INSURANCE COMPANY 
HOME OFFICE BUILDING 


Insurance Company 


(Incorporated by the State of New York) 
(Stock Company) 


Of the People 
The Gompany By the People 
— For the People 


The Daily Average of the Company’s 
Business during 1912 was: 


536 per day in Number of Claims Paid. 


6,765 per day in Number of Policies 
Issued and Revived. 


$1,605,814 per day in New Insurance 
Issued and Revived. 


$256,199.07 per day in Payments to 
Policyholders and Addition to Re- 
serve. 


$148,616.61 per 
Assets. 


day in Increase of 


JOHN R. HEGEMAN, President 








J. G. WALKER, President 
E. D. HARRIS, Ist Vice-President 


W. L. T. ROGERSON, 2nd Vice-President 
A.S. HURT, Secretary 


B. H. WALKER, Assistant Secretary 


The Life Insurance Company of Virginia 


ORGANIZED 1871 


Home Office - - 


OLDEST - 


Southern Life 


RICHMOND, VIRGINIA 


LARGEST 
Insurance 


- STRONGEST 
Company 


rhe PIONEER Southern Industrial Life Insurance C ompany 
Its Policies are clear and definite in their provisions and their values are ab solutely 


guaranteed 
se cede inialeaeeeaiedananws .December 31, 1912...................... $8,470, 
ial) fities aida inka eh wandiedeains BPOROURIOE Bie BE Be ccécsscecncccasececes Pete 33 
apital and +o Su abbdwasie us December 31, 1912...................... ek’ 78,002.19 
nee OO Wh FOUGG, os .c0cccepcces December 31, 1912.......°722000 00°07" 3, 5500 
Total Payments to Policyhoiders since Organization.._........°.""""’ : is "988. #13. 35 











No long sermon 


is needed 





to prove the salability of our 


More than two million of them in 


force—hundreds more written every busi- 


ness day. 





Sestrgar_— 
Ee INSURANCE em 


OF GOSTON MASS4CH 


Policies. 


WILLIAM N. COMPTON 


General Agent 





Metropolitan District 
St. Paul Bldg., 220 Broadway 
NEW YORK, N. Y. 














LIFE 


ACCIDENT 


HEALTH 





District Agents Wanted 


& Throughout 


Pennsylvania Py 


Address 


Philadelphia Life Insurance Co. 


North-east Cor. Broad and Sansom Streets 
Philadelphia, Penna. 

















The Guarantee Life Insurance Co. 
HOUSTON, TEXAS 


| insurance 
| Assets over One Million. 
| 


Business received first eight months, 


(average One Millian a month), 
We want a capable general 
Important open territory. 


in force over Twenty Millions of dollars. 


1913, over Eight Million 


agent for vacant office. 
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This newspapes is owned and is pub- 
lished every Thursday by The Eastern 
Underwriter Company, a New York 
corporation, office and place of business 
105 William Street, New York City. 
B. F. Hadley, President; Clarence Az- 
man, Vice-President and Treasurer; G. 
A. Watson, Secretary. The address of 
the officers is the office of this news- 
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Entered as second-class matter Jan- 
uary 4, 1907, at the Post Office at New 
York, N. Y.; under the act of Congress 


of March 8, 1879. 


MANAGEMENT MORE IMPORTANT 
THAN NAME, 





Probably the most popular of all 
names for fire insurance companies in 
this country has been that of “Ameri- 


can,” and the recent absorption of a 


company so-tilded calls attention 
again to the fact that more than a 
dozen ‘American’ companies have 


passed out of existence. The oldest of 
the companies which still have Ameri- 


can on their head is the well-known 
Newark corporation, which was estab- 
shed in 1846. The American Central, 
f St. Louis, was founded in 1853. The 


merican, of Philadelphia, was recently 
absorbed by the State of Pennsylvania, 
although it charter. 
About a year ago the American 
failed. 


passed out of ex- 


keeps its 


still 
Philadelphia Among 
have 
the 
companies of Cincinnati, Chicago, Nash- 
ville, New Orleans, Providence, Wheel- 
Del. 
Exchange, 


others which 


istence are American insurance’ 


Boston, Baltimore and Dover, 
time the American 
York; the Bankers, 
of Kansas City, the Fire & 
Marine, the American National, of Fort 
Worth; the 
Fund all did business. 

The American, of Newark, 
American Central, of St. Louis, are two 
successful companies, which have long 
years of underwriting life before them. 
the German- 


ing, 
At one 
of New American 
American 
Guarantee 


and American 


and the 


also, of course, 


so the chances are that the 


There is 
American; 
name American will never die out in 
fire insurance. 


PART-TIME PRACTICES. 


The opinions of some of the leading 
life companies on the employment of 
part-time agents, which have been set 
forth for several weeks past in The 
Eastern Underwriter, are likely to re- 
sult in the adoption of a definite prac- 
tice in this matter. Insurance 
sioner Robert J. Merrill, of New Hamp- 
shire, asked all companies doing busi- 
ness in that State to explain their prac- 
tice and give their opinion of certain 
specific appointments of 
part-time agents. 
sioner Merril] explained that the new 
insurance law of New Hampshire gave 
him discretionary authority in licensing 
agents, and he was seeking information 


Commis- 


instances of 
In doing so Commis- 


THE EASTERN UNDERWRITER 


to bring to bear in its administration. 

“An attempt will be made,” said Com- 
missioner Merrill, “to limit the repre- 
sentation of insurance companies to 
genuine insurance agents whose inter- 
est in insurance as an essential factor 
in their business will necessitate such 
a degree of service as will entitle them 
to compensation.” 

As a result of the answers of the com- 
panies to his questions, Commissioner 
Merrill is in a peculiarly favorable posi- 
tion to determine his course in licensing 
agents. It is not improbable that the 
other insurance commissioners will 
give considerable weight to the conclu- 
sions which Commissioner Merrill reach- 
es after his study of the subject. Soon- 
er or later, a definite standard of ser- 
vice will undoubtedly be set for part- 
time workers. They cannot be elimi- 
nated apparently, for the companies, at 
least, are quite uniformly agreed that 
they are a valuable source of new 
agency material. There seems to be a 
belief that the part-time worker should 
be restricted to the rural districts 
where it is assumed that there is not 
enough business to pay a man for his 
entire time in the work. The matter 
of the part-time agent in the large city, 
is, however, something that all are not 
agreed upon by any means. 





PRESIDENT OF FIREMEN’S FUND. 
Bernard Faymonville Becomes Head of 
San Francisco Company—A _ Not- 
able Figure on West Coast. 

sernard Faymonville, long a leading 
official of the Firemen’s Fund, of San 
Francisco, and for some years past its 
vice-president, was recently elevated to 
the presidency of the corporation in 
succession to William J. Dutton, retired. 
Mr. Dutton as previously announced, re- 
mains a director of the Company and 
will have particular oversight of its 
finances. 

Upon the advancement of Mr. Faymon- 
ville, J. B. Levison, the former second 
vice-president was unanimously elected 
first vice-president, the directors of the 
Firemen’s Fund thus carrying out their 
policy of awarding merit and loyalty. 

President Faymonville has been prom- 
inent in Pacific Coast fire insurance 
circles for many years, and is known 
most favorably to underwriters in all 


parts of the country. His connection 
with the Firemen’s dates from 1881, 
since which time his advancement in 


its service has been rapid and continu- 
ous. During the troublous times of 1906 
Mr. Faymonville was a prominent factor 
in bringing the Company through that 
great crisis in its career, and he has 
at all times shown himself a man of 
infinite resource. His counsel in gen- 
eral underwriting affairs is eagerly 
sought by his associates, and he has 
served at one time or another upon 
practically all important committees 
handling West Coast affairs. 

In announcing the retirement of Mr. 
Dutton from the presidency the direc- 
tors of the Company said in part: 

“In meeting Mr. Dutton’s desire to 
be relieved of further official duties this 
board hereby expresses its great appre- 
ciation of the loyalty, fidelity and ability 
that have ever governed his forty-seven 
years of continuous service with the 
Company, establishing what the board 
deems to be a record unique in the 
history of corporations.” 





HUMBOLDT FIELD MEN CHANGE. 


The Humboldt Fire of Pittsburgh, has 
transferred R. D. Simpson, its former 
Eastern Pennsylvania special agent to 
the Northern Ohio field, naming as his 
successor in the former territory 
George E. Mohler. 


January 29, 1914. 








The Human Side of Insurance 

















WINSLOW RUSSELL. 


Winslow Russell, agency manager for 


the Phoenix Mutual Life, of Hartford, 
who has just been elected to the Board 
of Directors cf the Company, has under- 
taken, practically single handed, to ac- 
complish a revolution in field conditions. 
He has the unstinted admiratioa of 
every other agency manager in the 
country, because he is doing what they 
know to be right, but which they have 
not had the courage to undertake. Mr. 
Russell came up out of the field him- 
self where he made a brilliant record 
and he has the solid backing of the 
Phoenix Mutual in his undertaking. 
Mr. Russell intends to have a field or- 
ganization that is “different” and he 


may even sacrifice a little business to 
accomplish the result. In a personal 
letter Mr. Russell recently said with 


his characteristic courage and apprecia- 

tion of the task: “We have a good 

many responsibilities at just this time 

in connection with the building up of 

the agency end, but are approaching it 

without fear of its successful outcome.’ 
se & 


One of the stalwart figures in the fire 
insurance world is Elbridge G. Snow, 
president of the Home Insurance Com- 
pany of New York. In a brief sketch 
of the genial executive the New York 
Herald some days ago contained the fol- 
lowing: 

“Elbridge Gerry Snow, president of 
the Home Insurance Company, will cele- 
brate his seventy-third birthday anni- 
versary and fifty-first year of continuous 
service with the Company to-morrow. 

“He was the first to employ an effi- 
ciency manager to keep tab on each 
employe. The result was an enormous 
improvement in the service and the pre- 
vention of errors and duplication of 
work. Mr. Snow made of each depart- 
ment of the Company a separate bureau 
of efficiency, with all its employes as 
members. Each bureau meets weekly 
to discuss observed defects and pro- 
mote efficiency of each individual. Each 
bureau has power to discharge any 
member who cannot be made efficient. 

“Mr. Snow is a director of the Amer- 
ican Exchange National Bank, the New 


York Life Insurance Company, and 
many other banks, corporations and 
clubs. He takes an active interest in 
each institution with which he is con- 


nected and often works for hours at 
night upon his manifold duties. He is 
a vestryman of the Episcopal Church 
of the Ascension, Fifth avenue and 
Tenth street.” 





Among the grand old men of Brook- 
lyn, none is held in greater esteem than 
Daniel D. Whitney now in his ninety- 
fifth year. Mr. Whitney was at one 
time mayor of Brooklyn. A greater title 
to fame, however, is his long and honor- 
able connection with the Metropolitan 
Casualty Company, of which he is vice- 
president. Mr. Whitney was one of the 
charter members of the Company and 
has served continuously upon its direc- 
torate. 

Up to within two years ago he seldom 
failed to attend its meetings, and was 
as alert mentally and physically as 
most men at half his age. 

It is the hope of Mr. Whitney’s asso- 
ciates that he continue with them for 
many years to come. 

= + a 

George P. Dickson, executive special 
agent for the industrial department of 
the General Accident for Georgia, 
Florida, Alabama and Eastern Tennes- 
see, with headquarters in Atlanta, Ga, 
has returned south after a conference 
with the general manager and depart- 
ment heads of the Corporation with re- 
gard to the renewal of his contract 
and the betterment of the General’s 
business in the territory over which h« 
has supervision. Mr. Dickson  sub- 
mitted and received the approval of a 
plan for a campaign in the Southern 
field which will undoubtedly result in 
a greatly increased premium income. 

* * * 

Charles W. Anderson, head of the 
agency of C. W. Anderson & Son, New 
York representatives of the State Mu- 
tual Life of Worcester, Mass., has a re- 
markable record as a life insurance 
man. He has been actively engaged in 
the business for a half a century and 
forty-three years of that time, with the 
State Mutual Life. His is one of the 
oldest agencies in the New York terri- 
tory and he probably has to his credit 
the longest period of service as a gen- 
eral agent. 

* * * 

James R. McCay, a one-time leading 
agent of New York city, died at his 
late home in Brooklyn on Sunday. Mr. 
McCay will best be recalled as the local 
manager of the Phoerix of Hartforc, 
Fire Association and the Imperial of 
London. He was one of the committee 
that organized the New York Fire In- 
surance Exchange, and later did con- 
siderable work in securing signatures 
to the present Suburban Fire Insurance 
Exchange agreement. 

* * 

General Louis Wagner, one of Phila- 
delphia’s prominent citizens died Janu- 
ary 15 in his seventy-sixth year. Gen- 
cral Wagner was a directce and mem- 
ber of the executive committee of the 


New York Life, having entered the 
Company’s board when the business was 
under fire in 1907. 

’* ¢ « 


Captain Henry B. Meigs of ‘he Balti- 
more firm of Meigs & Heisse, managers 
for the Aetna Life sailed from New 
York with Mrs. Meigs on a trip to 
Panama. Captain and Mrs. Meigs will 
visit Columbia, Jamaica and Cuba after 
which they will return to Florida where 
they will remain some time. 

* x * 

The will of the late Levi G. Fouse, 
president of the Fidelity Mutual Life 
was filed at Philadelphia and although 
exact details are not available it is 
estimated that Mr. Fouse’s estate will 
amount to approximately $90,000. The 
residue of the estate is left to Mrs. 
Fouse and a son, H. H. Fouse. 

* La * 

P. B. Tobin, who has been identified 
with several prominent Wall Street 
banking and brokerage houses, has 
joined the staff of the W. N. Compton 
Agency of the John Hancock Mutual 
Life, in New York. 
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NO SAVING 10 THE B. R. 7. CO. 


ACTUAL LOSS 





IN LLOYDS DEAL. 





H. W. Marsh Points Out Where Rail- 
way Would have Profited by Favor- 
ing Stock Companies. 





Challenging the statement of Col. 
Timothy L. Williams, president of the 
Brooklyn Rapid Transit Company, that 
the recent transfer of insurance upon 
the properties from the stock com- 
panies of the country, to the Lloyds of 
London, resulted in a great saving, H. 
W. Marsh, of Marsh & McLennan, the 
brokers who controlled the railway line 
for ten years, said to the Eastern Un- 
derwriter: 

“Col. Williams’ statement that the 
placing of insurance upon the Brooklyn 
Rapid Transit Company with Lloyds at 
London wiil result in a saving of $27,- 
000 in premiums, is incorrect. On the 
contrary, I maintain that it means a loss 
of $17,537.84, and can prove it. 

“President Williams further asserts 
that he was very much surprised at the 
advance in rate made by the New York 
Fire Insurance Exchange. It is hard to 
see how this statement can be substan- 
tiated. This office notified him by letter 
seven times between October 10, 1912, 
and September 8, 1913, that the rate 
would be advanced, as the three year 
contract made in December, 1997, with 
his predecessor President Winter, had 
expired, and as the risks were not rated 
on the same basis as other traction 
lines in New York city. 

“On May 20, 1913, we made a propo 
sition to Colonel Williams, to cancel pro 
rata the existing policies, and to write 
$21,450,000 for three years, at an aver- 
age rate of .8936, making a premium for 
the time—from May 20, 1913 to Decem- 
ber 15, 1914, when his Lloyds contract 
expires—of $100,486.30. He declined 
the proposition, and his insurance has 
actually cost him—from May 29, 1913 
to December 15, 1914—$120,404.34—after 
taking credit for the 10 per cent. rebate 
had from _ Lloyds. He could have 
placed the $21,450,000 schedule insur- 
ance even as late as November 15 last, 
at the same rate he paid the Lloyds 
underwriters, and have secured the in- 
demnity in companies regularly doing 
business in New York, and which have 
carried the line for the past ten years, 
without depriving the Brooklyn agents 
of their commission on the transaction. 
He could further have secured large 
credits from the premiums we quoted 
for the improvements in the 52 street 
sprinkler equipment, and for the instal- 
lation of sprinklers in the Crosstown 
Depot. 

Comparative Figures. 

Below is set forth in detail the figures 
upon which Mr. Marsh bases his state- 
ment as to the large saving that would 
have been effected by the Brooklyn 
Rapid Transit Company had its presi- 
dent, Col. Williams, accepted the propo- 
sition made by Marsh & McLennan on 
May 20 last, instead of giving the busi- 
ness to Lloyds at London. 

“Actual cost of insurance to the 
Brooklyn Rapid Transit Company, from 
May 20, 1913 to December 15, 1914 
(based for the sake of comparison upon 
the same amount of risk as in 1912-13, 
although the sum indemnified this year 
is actually more): 
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ge Le ry tte 
Oe ere ee oe rr err 
Cree Pere reer ee 
ee a”  , eee 
ee ee re 

protect 58 Street Depot ............ 

Hor. SO te CREP DH) 2c ccc csssvcier 
Tse, Be, Tete CErEe 16) osc ccecdeseves 
TO Be: BOE OO ov dawns sins gsncseees 
SS errr rer err Serer 


“In other words under our plan the 
railway company would have saved $17,- 
537.84, over its present arrangement 
with Lloyds. Further, under our propo- | 
sition the railway would not have been 
compelled to spend additional money, | 
for improvements, and it would have! 
had the benefit of our complete, con- 
stant, and trained inspection staff, all 
without charge, a service for which they 
will now be forced to pay.” 

All relevant facts in connection with 
the transfer of the $21,000,000 line of 
the Brooklyn Rapid Transit Company 
from the stock companies represented 
in this city, to the Lloyds of London, 
have now been secured by the New York 
Insurance Department. While the in- 
formation gleaned has not been thor- 
oughly analyzed yet, it does not appear 
thus far that the State law has been 
violated in any respect and it is regard- 
ed as improbable that any further ac- 
tion will be taken or initiated by the 
Insurance Department in connection 
with the matter. 





PENNSYLVANIA RATE PROBE. 
C. A. Hexamer, O. B. Ryan, C. O. Platt 
and Others Talk to Com- 
mission. 

The new Pennsylvania commission 
which has begun an investigation of fire 
insurance rates held sessions in Phila- 
delphia this week. On Tuesday the 
commission met at the office of the 
Philadelphia Board of Fire Underwrit- 
ers. Among those who appeared before 
the commission were Charles A. Hex- 
amer, secretary of the Philadelphia 
board; John O. Platt, of the Insurance 
Company of North America; O. B. Ryan, 
counsel of the National Board of Fire 
Underwriters; and R. J. Baldwin, Penn- 
sylvania Fire Marshal. W. H. Smith, 
manufacturer of an acetylene gas ma- 
chine, also was a witness and charged 
that the National Board was a combin- 

ation in restraint of trade. 

Mr. Hexamer explained the operations 
of the Philadelphia Board. He said: 
“If there is to be legislation concerning 
compacts it should tend to supervise ex- 
isting rating organizations rather than 
to attempt to govern rites und 
schedules.” A number of questions re- 
garding reserve funds for fire insurance 
companies were asked Mr. Hexamer. 

The hearing was continued on Weéd- 
nesday in the offices of the Under- 
writers Association of the Middle De- 
partment. 





BANQUET IN BRIDGEPORT. 
The Bridgepert Fire Underwriters 
Association neld its annual banquet in 
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that city on January 23. President 
Kneen, of the Connecticut Fire Agents | 
Association, and F. H. Wentworth, of 
the National Fire Protection Association 
were among the speakers. 





VETERAN BROKER DIES. 


Marcus Katz, head of the insurance 
firm of Marcus Katz & Son, Philadel- 
phia, died last week. He was seventy- 
four years old, entered the insurance 
business in 1863, and was the first 
Philadelphia broker. 


$21,450,000 @ “266 $13,335.40 
cars 425,000 @ 1,384 999.13 
21,450,000 @ '347 23,859.00 
cars 425,000 @ 396 539.48 
21,875,000 @ 57% 5,124.14 
1.357.750 @ .3667 5,078.87 
16.406.250 @ 57% 3,843.10 
5,468,750 @ 34-10% 687.72 
21,875,000 @  .34-10% 66,937.50 


$120,404.34 


his leader. 


Home Office 
80 Maiden Lane, New York 


CONTINENTAL INSURANCE COMPANY 


OF NEW YORK 


A wise agent makes his strongest company 
That company is certain 
to be the Continental. 


HENRY EVANS, Fresident 


Western Office 
332 South La Sale St., Chicago 








Fidelity-Phenix Fire Insurance Company 
OF NEW YORK 





Ten thousand loyal agents prove the practical 
value of representing the Fidelity-Phenix 





Home Office 
80 Maiden Lane, New York 


HENRY EVANS, President 


Western Office 
137 South La Salle St., Chicago 








FIDELITY (FIRE) 


issued today. 


Home Office 
80 Maiden Lane, New York 





OF NEW YORK 


Backed by almost illimitable re- 
sources, the Fidelity Underwriters 
policy is the strongest fire policy 


Gross Combined Assets........ $42,215,116 
Policyholders’ Surplus.......... $23,589,661 


UNDERWRITERS 


Western Office 
332 South La Salle St., Chicago 








REVISED RATES FOR NEW YORK 


STATE ASS’N ISSUES NEW FIGURES 








Rules and Tariff Upon Dwellings and 
Private Barns Effective Febru- 
ary 1, 





Companies belonging to the Under- 
writers Association of New York State 
have received in booklet form the re- 
vised “Rules, rates and schedules, for 
dwellings, private barns, summer or 
season dwellings and outbuildings in 
connection therewith and apartment 
houses,” adopted at the January meet- 
ing of the organization. 

The new rates become operative on 
the first proximo, and special agents 
are meantime going over the changes, 
both in rules and tariffs with their 
local representatives. 

Rates and regulations upon other 


classes have been undergoing revision, 
and will be promulgated in the near 
future. 





SETTLE PIANO PLANT LOSS. 

The Insurance Company ef North 
America has settled its two policies 
on the Davis piano ease factory, Cort- 
land, N. Y., which loss has been in li-i- 
gation for more than a year. Uniess 
other losses are settled the cases wiil 
come up for trial in the Federal Court 
on February 9. 





PHILADELPHIA FIRE LOSSES. 
Fire losses in Philadeiphie for the 
last fourteen years follow: 
1900 ...$3,364,794 1908 ...$2,282,139 
1901 ... 2,058,190 oo 
1902 ... 2,009,151 1910 .. 2,481,884 
1903 ... 2,106,034 i 
1904 ... 1,436,000 
1905 ... 1,342,172 
1906 ... 2,098,137 
.- 1,871,018 





Total $30,137,973 





CRITICIZES TROUBLE-MAKERS 


SHARP LETTER FROM STOKES. 








President of Peoples’ National Fire In- 
surance Company Tells of 
Results for Year. 

Gov. E. L. Stokes, president of the 
People’s National Fire Insurance Com- 
pany, Philadelphia, has addressed the 
following letter to stockholders of the 
Company: 

The operations of your company 
under the present management for 
the, year 1913 show material im- 
provement over those of the pre- 
vious years. We believe that you 
will be gratified by the progress of 
the company as shown in the re- 
ports. The present management 
has but one object, namely: The 
safety of the policyholders and the 
prosperity of the stockholders, and 
the co-operation of the stockhold- 
ers is necessary to this end. 

Trouble-makers—and they are 
found -in every community—will, 
if encouraged, only serve to de- 
preciate the value of your prop- 
erty. Co-operation and harmony 
mean success to all concerned. 
Governor Stokes assumed the presi- 

dency of the People’s National, upon 
the death of Louis S. Amonson several 
months ago. He had previously been 
chairman of the board of directors and 
from the organization of the companys 
had taken an active interest in its 
affairs. 

The underwriting management of 
the institution is in the hands of Sec- 
retary Henry T. Alley, who has been 
remarkably successful in re-organizing 
the business of the Company and 
placing it in position 
mands the absolute confidence of the 
agency fraternity. 

E. C. SMITH CONTINUES AGENCY. 
No Change in Ogdensburg Office As a 
Result of the Death of A. E. 
Smith, | 
Ogdensburg, N. Y., Jan. 26.—Edwin 
Cc. J. Smith, .on of the late Arnold E. 


where it com- 


Smith, will continue the business. of 
A. E. Smith & Son, in this city. Thi 


following fire companies are represent- 
ed in this agency: Heme, Aetna, Hart 
ford, Phoenix, of Hartford; Connecti- 
cut, Hanover, Niagara, Springfield, 
Phoenix of England; Commercial Un- 
ion, London Assurance and Hamburg- 
Bremen. The Equitable Life and the 
Fidelity & Casualty also are handled. 

At a meeting of the local board of 
underwriters resolutions were 
last week memorializing the death of 
Mr. Smith, who was one of the best 
types of fire insurance agents and who 
became an insurance clerk shortly 
after the. Civili War, entering the office 
of S.-H.-Paimer. In 1868 he opened 
his own agency. Then he bought an 
interest in the Palmer agency, which 
became. Palmer & Smith and finally 
A. E. Smith. In 1898 his son was take’ 
into partnership: 

The late Mr. Smith on numerous 
occasions acted as adjuster for the fire 
companies. He was often honored b3 
his fellow citizens, serving successfully 
as alderman, county treasurer, member 
of the board of public works, and he 
was a member of many public institu- 
tions. 


S BY CONTINENTAL 
Company Increases Assets, Premium 
Reserve and Net Surplus by Last 
Year’s Activities. 

There was no stay in the progress 
of the Continental Insurance Company 
last year, notwithstanding the generally 
unsatisfactory conditions existing in 
financial and underwriting circles. The 
total assets of the corporation were in- 
creased from $27,070,031 to $27,628,476; 
the re-insurance reserve went from 
$9,022,217 to $9,240,320, while the net 
surplus increased from $14,489,991 to 

$15,063,498. 

The Continental properly maintains 
that in the sixty years of its existence 
it has furnished “actual proof of ability 
and disposition” to pay losses, a con- 
cition that explains 1 large measure 
the remarkable success of the Compa iy. 

nother and more potent reason is—-its 
management. 


LOOKING OVER NEW YORK ASS’N. 
Insurance Department Would Learn 
What Progress Has Been Made 
During Past Two Years. 
Samuel Deutschberg, of the New 
York Insurance Department, is now in 
Syracuse looking into the affairs of the 
Underwriters’ Association of New York 
State, with a view of ascertaining the de- 
gree of progress made by the organiza- 
tion during the past two years in carry- 
ing out the previously expressed views 
of the department regarding rate uni- 

formity. 

Mr. Deutsehberg overhauled the 
Association some time ago, making a 
report of his findings and recommenda- 
tions to the Department head. The re- 
port has not yet been made public, and 
it may not be. 

Acting upon the suggestion of the 
then Superintendent of Insurance, W. H. 
Hotchkiss, the State Association early 
in 1912, decided to reorganize its entire 
rating system, dividing the work into 
different classes and appointing a spe- 
cial committee of five in charge of each. 

Revised schedules upon various class- 
es have already been adopted, and still 
others will be accepted in the near 
future. The Association has shown in 
every possible way its desire to carry 
out in letter and spirit the desires of 
the Insurance Depariment, a fact appre- 
ciated by Superintendent Emmet and 
his deputies. 


MANAGERS CONSIDER, ETC. 
(Continued from page 1.) 

, Which has secured 

pledges from numerous companies 

business know 

lloyds ur 


cal Insurance Agent 


agreeing not to write 
ngly in association with 
other cut institutions. 

A feature always to be taken inio 
eccount in connection with Lloyds at 
Tondon, is that in the event of loss 
their would be pro- 
hibited in many States from adjusting 
claims therein. Also, in case ofl 
trouble litigation would have to be in- 
stituted in Engiand, the concerns hav- 
ing no standing on this side the water. 





-rate 


representatives 





POTTER ON FIRE WASTE. 

Ralph G. Potter, secretary of the Un- 
derwriters Association of the State of 
New York, spoke on “Rate Making 
Methods in Their Relation to the Pre- 
vention of Fire Waste” before the 
Technology Club, of Syracuse, N. Y., a 
few days ago. 
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The Potomac Insurance Company 
DISTRICT OF 


Charters 


Conservative Agency Representation 
Wanted In Pennsylvania 


COLUMBIA 


it Act of Congress in March, 1831. 


ADDRESS 
WASHINGTON, D.C. 





January 29, 1914. 
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INCORPORATED 1832 


82d ANNUAL STATEMENT 
CONDITION OF THE 
Virginia Fire and Marine 
Insurance Company of Richmond, Va. 


December 31, 1913 


ASSETS. 

Stocks and bonds own- 
ed (market value) 

Real estate owned by 


$1,267,672.25 


the company ...... 118,458.44 
Loans on bond and 
mortgage(first liens, 
value of lands and 
buildings mort- 
gaged, $170,250) 81,275.00 
Interest due and ac- 
crued on said bond 
and mortgage loans, 
loans, bonds and 
other assets 18,396.07 
Bills receivable and 
call loans secured 
by collateral 27,317.00 
Premiums in course 
of collection ...... 115,830.15 
Cash in company’s 
office and in WNa- 
tional, State and 
City Bank, Rich- 
GE, We sakesaes 101,421.02 
$1,730,369.93 


HALL & HENSHAW, 





LIABILITIES. 

Capital stock ..... ee 
Reserve for losses un- 
paid, including loss- 


$250,000.00 


es in course of 
adjustment ....... 76,817.31 
Reserve for unearned 
premiums ........ 708,690.65 
State, municipal and 
county taxes due 
and accrued ...... 12,500.00 
Dividend declared De- 
cember, 1913, due 
January 2d, 1914 15,000.00 
Reserve for accounts 
incurred in Decem- 
ae 700.00 
Reserve for Decem- 
ber, 1913, reinsur- 
ance accounts, due 
January 15, 1914 .. 3,589.16 
Surplus beyond capital 
and all liabilities 663,072.81 
$1,730,369.93 


GENERAL 
AGENTS 


49 John ‘treet, New York 














A Distributed Influence 








The 


FIRST NATIONAL FIRE INSURANCE 


COMPANY OF WASHINGTON, D. C., is literally “in 


the hands of its friends.” 


These friends are more than 


2,000 in number, residing in each of the 48 States. 
This army of friends is made up of the Company’s 
stockholders— substantial business men who have sub- 


scribed to the FIRST NATIONAL’S two millions of 


capital and surplus. 


Many of them are also loyal 


buyers of the Company’s policies. 


If the First National is not among the Companies 
you represent, both you and we should know why. 
This can be easily determined by correspondence. 


Write us 


First NATIONAL Fire 
INSURANCE COMPANY 


OF THE UNITED STATES 


Home Office : : 


WASHINGTON, D. C. 
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MIDDLE DEPARTMENT MEETING 


RATE RULE !S INTERPRETED. 
No Action on Market Value Clause— 
Field Men’s New Social 


Organization. 





The annual meeting of the Under- 
writers’ Association of the Middle De- 
partment held in Philadelphia last week 
was an interesting session during which 
field matters in several States were dis- 
cussed. Although the “Association has 
been relieved from the consideration of 
rating questions in New Jersey there 
were still enough matters of interest to 
consume an entire day’s time in a meet- 
ing of the executive committee. 

Officers Elected. 

The principal work was the election 
of officers and executive committeemen, 
which resulted as follows: 

President, E. A. Innes, of Thompson 
Derr & Brother, Wilkes-Barre, Pa.; vice- 
president, S. M. Wilson, of the New 
Hampshire, with headquarters in Pitts- 
burgh. 

Executive committee for Eastern 
Pennsylvania: H. P. Whitman, Phoenix, 
of London; and F. H. Walker, Liver- 
pool & London & Globe. For Western 
Pennsylvania: J. H. Bonney, North 
British & Mercantile; P. L. Hard, Phila- 
delphia Underwriters; F. K. Patterson, 
Royal; E. R. Buhler, Northern Assur 
ance; R. H. M. Stuart, Security; F. G. 
Smith, Westchester. For Delaware, 
Maryland and West Virginia: R. E. 
Michaels, Glens Falls; and H. E. Reis- 
inger, Liverpool& London & Globe. 

The New President. 

The new president, E. A. Innes, is one 
of the best known field men in the 
State. He went with Thompson Derr 
& Brother a quarter of a century ago. 
This firm is general agent for the Frank- 
lin, Hanover, County of Philadelphia, 
Pennsylvania Fire, and Scottish Union 
& National. It was established by 
Thompson Derr fifty six years ago, and 
one of its members, Frank E. Parkhurst, 
was recently elected president of the 
Franklin Fire Insurance Company, of 
Philadelphia. 

Mr. Michaels, the retiring president 
of the Underwriters Association of the 
Middle Department, is one of three 
brothers, all of whom are special agents. 

Memorial Resolutions. 

An interesting feature of the annual 
meeting was that the retiring president 
and the new president did not make 
speeches. Soon after the meeting was 
called to order memorial resolutions 
were read on the lives of the late Albert 
E. Duncan, president of the Franklin; 
Thomas A. Hird, of the Springfield Fire 
& Marine; and Paul Kline, of the Na- 
tional of Hartford. The resolution on 
the death of Mr. Hird caused a dramatic 
scene as A. L. Mooney, of the Spring- 
field, broke down while reading it, and 
wept at the loss of his confrere. A com- 
mittee was appointed to draw up a set 
of resolutions on the death of F. H. 
Ruth, of the Insurance Company of the 
State of Pennsylvania. 

A number of new members were elect- 
ed including William Burkhardt, former- 
ly rating expert of Camden, N. J., and 
now special agent of the Citizens, of 
Baltimore. 

Market Value Clause and Judgment 


Rates. 
The question of the market value | 
clause, which has cropped up at all 


meetings of the Middle Department for | 


four or five years, was again threshed 
out. As will be recalled an amendment 
was adopted several months ago mak 
ing this clause apply to whisky in bond 
and hides at tanneries. It was proposed 
at the meeting last week that the clause 
apply generally or not at all. The reso- 
lution was tabled, and no change of any 
kind was made. 

After considerable discussion of judg- 
ment rates and the work of the district 
committees it was decided to issue to 
members an interpretation of the rules. 
This interpretation will explain that all 
rates should be made by the secretary 
and his assistants, and when there is 








E. A. INNES, 


President Underwriters Association of 
the Middle Department. 


a difference of opinion the question is 
referred to the district committee. If 
schedules do not fit, a judgment rate 
is made by the district secretary and 
then the secretary in Philadelphia re 
fers it to the district committee for ap- 
proval. If there is difference between 
the secretary’s office and the district 
committee it is then referred to the ex- 
ecutive committee, whose decision when 
determined by a two thirds vote of mem- 
bers present shall govern. 

Some of the field men have been act- 
ing on the theory that the district com- 
mittees had to make all judgment rates, 


which is not the case as all of these 
rates must emanate from the district 
secretary. 


Local Board Fines. 

The evils growing out of the fining 
by local boards of agents who do not 
attend meetings were also discussed. 
The Association will use its influence 
to correct abuses of this nature, which 
are well understood in the field. 

The “eliminations” section of the rule 
book was amended by the addition of 
a number of further omissions. 

Officers of New Social Club. 

The social club organized by field men 
in the Eastern divisioa of the Middle 
Department, of which Oswald G. Boyle, 
of the Atlas of London, was elected 
president, expects to enrol] more than 
fifty members. Other officers follow: 
Henry Whitman, Phoenix, vice presi- 
dent; John M. Holmes, Hartford, second 
vice-president; George A. French, New 
Hampshire, secretary; A. K. Black, 
London Assurance, treasurer. 

As was printed in The Eastern Under- 
writer last week the idea was copied 
from the Smoke and Cinder Club, of 
Pittsburgh, whose membership embraces 
the men in the Western section of the 
Middle Department. While the Smoke 
and Cinder is a good fellowship organi- 
zation, it has generally been noted that 
the club elects its candidates for execu- 
tive committeemen, etc., with persistent 
regularity. 
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JOHN G. EWING P.J 
President 


. BRADY 
Vice-Pres, 


PATRICK NOUD 
2nd Vice-Pres 


M. W. WELSH 


& Treas 


THE COLUMBIAN NATIONAL 


FIRE INSURANCE COMPANY 


DETROIT, MICH. 


Authorized Capital . . $1,000, 000.00 

Cash Capital paid in - - - 902,650.00 

Surplus to Policyholders  - - 1,174,537.73 
EDWARD BLIVEN, Managing Underwriters 





RELIABLE AGENTS WANTED 


New York, New Jersey, Pennsylvania, Michigan, Ohio, 
Illinois, Indiana, Wisconsin, lowa, Minnesota 


i’ § 
PF 








NATIONAL FIRE INSURANCE CO. 


OF HARTFORD, CORN, 
STATEMENT. JANUARY Ist, 1913 
LIAB:LITIEs 


Capital Stock ..... $2,000,000.00 


Reserve for Re-Insurance 7,862,926.70 
Reserve for Outstanding Losses 586,296.03 
Special Reserve for Contingent Liabilities 300,000.00 
All Other Liabilities 336,245.44 


Net Surplus 


Total Assets....... 
JAMES NICHOLS, President 


3,897,204.74 


$14,982.672.91 
H.A. SMITH, Vice-President G. H. TRYON, Sec 
Agsistant Secretaries 
F. Db. LAYTON 5. T. MAXWELL C.S. LANGDON 


SURPLUS TO POLICVYHOLDERS $5,897,204.74 


retary 








FOR SALE —Fire Insurance Maps of Tennessee, Penn- 
sylvania, Ohio, Illinois, Kentucky and Louisiana at bargain prices. 
For information, address 
Western & Atlantic Fire Insurance Company 
NASHVILLE, TENNESSEE 








WM. G. WHILDEN, President 


New Jersey Fire Ins. Co. 


NEWARK, N. J. 
Paid In Cash Capital . 


Being Increased to , ‘ 
Net Surplus Over . ‘ - 


GEO. E. LYON, Secretary 


$ $00,000.00 
1,000,000.00 
500,000.00 





Fire, Tornado, Lightning & Automobile Insurance 
AGENTS WANTED 














ord-Deutsche 


INSURANCE ct OMPANY 
OF HAMBURG, GERMANY 
EST*¢ BLISHED 1857 


STATEMENT JANUARY |, 1913 
NE cdc inndeecn he banaenn c sCRSea ahh beeKne $882,862.76 
SE 6 50cauvesws cebuass been eens enees< 362,931.19 
PD, dakdndos Arsapecades vasevsnsessenee 519,931.57 
UNITED ST4aTeS Br aANCr 


123 WILLIAM ST., NEW YORK 
J. H. LENEHAN, United States Manager 


Agents Wanted in Principal Cities and ‘owns 








CAPITAL, $250.000.C0 


ASSETS 
$410,937.00 





SURPLUS, $81,828.00 








J RED =~ OFFICERS 

~<a! P 

R. L. BALL 
4 7 7 President 
SU RANCE Co. S. J. BROOKS 


Vice-President 


H. L. WRIGHT 


= Secretary 


hee L. C. PICNOT 


Tre Rio GRANDE Asst. Secretary 


OF SAN ANTCNIO, 
* TEXA 
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PHILADBLPHIA AGREEMENT 


DRAWN BY THE LOCAL BOARD. 








Going to Attorney General—More Com- 
panies and Partners for 
Hare & Chase. 





Philadelphia, Jan. 27——The much dis 
cussed question of underwriters agen- 
cies is being held in abeyance pending 
a new compact agreement which has 
been drafted, is in the hands of lawyers, 
and will be submitted to companies for 
their approval. Afterward, the agree- 
ment will be turned over to the Attor- 
ney General of Pennsylvania. Since 
the courts have held that a compact 
among fire insurance companies is 
legal—in the historic Allegheny County 
board case—it is believed that under- 
writing conditions in the Philadelphia 
territory will be greatly improved after 
the agreement is vised by the Attorney 
General. In the meantime, there are 
seven or eight underwriter agencies 
whose daily reports are not handled by 
the Philadelphia Fire Underwriters’ As- 
sociation. 

Hare & Chase Developments. 

In view of the many changes that 
have followed the retirement from busi- 
mess of James B. Carr & Sons and the 
taking over of this business by Hare & 
Chase a representative of The Eastern 
Underwriter asked R. Emott Hare for 
the developments that have followed 
this transfer. Mr. Hare said that the 
Hare & Chase agency now has the fol- 
lowing representaticn: 

Philadelphia and vicinity; Norwich 
Union, Western, of Pittsburgh; Stand- 
ard, of Hartford; Standard, of Trenton; 
Union, of Paris; Liverpool & London & 
Globe, of New York; Queen, Old Colony, 
Citizens, of Missouri; London Under 
writers and Pelican. In the suburban 
department the Company has the Liver- 
pool & London & Globe, of England; 
Hartford, Insurance Company of North 
America, Pennsylvania and Germania. 
In the New Jersey department the Union 


Queen and London Underwriters are 
represented. 
In the automobile department the 


firm has the Marine, of England; the 
Queen and Hartford. For all casualty 
lines it has the Royal Idemnity and the 
American Fidelity. 

New partners were taken into the 
firm of Hare & Chase as follows: 
Edward H. Lycett, Jr., heretofore con 
ducting a general insurance business; 
Alfred G. Hare and J. Hunter Gaul. 
Charles R. Jones and E. T. Cheetham, 
formerly of James B. Carr & Sons, are 
now connected with Hare & Chase. The 
firm was originally Evans & Hare. 
Then R. Emott Hare went into business 
for himself. Later Randall Chase joined 
the offiee as a clerk, later becoming a 
member of the firm. 

Stone Leaves “Insurance Row.” 

James Stone, who was president of the 
old American Union, and later opened 
an insurance agency in Walnut street, 
has given up this office and moved away 
from insurance row. 

Krouse & Co. Give up Casualty Agency. 

Clarence J. Krouse & Co., who did a 
good business in casualty insurance, 
have given up that line and will con- 
fine themselves to the fire insurance 
end. Mr. Krouse said that the increase 
in acquisition cost of casualty business 
had induced him to retire from that 
field. 

Congratulate New President. 

President Frank E. Parkhurst, of the 
Franklin Fire, has been busy receiving 
congratulations from scores of com- 
pany officials and field men since his 
election assuming his new office. He 
said to a representative of The Eastern 
Underwriter this week that he did not 
contemplate making any changes in the 
policy of the Company. 

Miscellaneous Notes. 

January has been a bad month for 
fire losses in Philadelphia. 

Part of the line on the Curtis Pub- 
lishing Company’s large new buiiding 
has gone to the mutuals. 

The home offices of the fire companies 
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AFTERMATH OF ALBANY LOSS. 





Money Paid After House of Good 
Shepherd Fire, Returned To 
Companies. 





Albany, N. Y., Jan. 27.—Following the 
sudden termination of litigation over 
the loss of the House of Good Shepherd 
property in <his city, by the terms of 
Which a loss payment of $16,996 was 
returned to «cven fire companies, the 
testimony in the case has been turned 
over to the grand jury. The Eastern 
Underwriter last week briefly sketched 
the settlement. The detailed facts are 
as follows: 

Gasoline in Sugar Barrels. 

In June, 1912, the House of Good 
Shepherd property burned. John J. 
Guiton and Mary A. McArdle were the 
principal owners. The National Sav- 
ings Bank ineld a mortgage on the 
property for $43,000, and the companies 
which carried the insurance were the 


Royal, Loneon Assurance, Phoenix, 
British America, Firemen’s of New 
Jersey, Milxaukee Mechanics and 


German-American. 

The loss looked suspicious. As the 
holder of the mortgage had the prior 
claim, the insurance companies paid 
over $16,996 to the bank and then be- 
gan an actioi to foreclose, and also, 
attempted to prove that the fire was 
of incendiary origin and that the own- 
ers of the building were responsible. 
At the same time J. J. Guiton ana 
Mary McArdle sued each of the seven 
fire companies for the insurance. Dur- 
ing the trial a truckman named Teator 
gave unusually interesting testimony. 
At one time he worked for the Guiton 
grocery store in this city. He testified 


that he had taken two empty sugar 
barrels to the property which later 
burned. He had alse taken a barrel 


of gasoline. It had developed after the 
fire that oil had been placed in the 
barrels. 

Litigation Suddenly Terminates. 

The testimony of Teator was so sen- 
sational that there was a meeting of 
attorneys and the _ litigation was 
dropped. The comyanies were reliev- 
ed of liability and part of the agree 


ment was the return to the insurance | 


companies of the money they had paid 


for the loss. The insurance compa- 
nies, which were represented’. by 
Cardoza & Nathan and Ainsworth & 
Sullivan, are now awaiting the action 


¢ 


cf the grand 
of interest. 


ju-y with a great deal 


RE-ELECT wW. H. STEVENS. 

Wiiliam H. Stevens was re-elected 
president of the Agricultural Insurance 
Company at the annual meeting in 
Watertown, N Y., a few days azo. 
Despite shrinkage, amounting to $142.- 
500, in security values, the assets of the 
Company increased $113,151, and now 
total $4,302,768. The losses of ‘ne 
Company for the year amounted to 


$°46,100. A semi-annual dividend of J@ 
| 


per cent. was paid. 


COME HERE FROM THE SOUTH. 

Among Southern insurance men in 
New York this week were VWarry R. 
Bush, president of the S.E.U.A.: S. Y. 
Tupper, department manager of the 
Queen; W. E. Chapin, menager ci the 


Fire Association; and Special Agent 
Phillips of the Home. 
have been unusually busy preparing 


their annual statements. 

Despite the heavy losses in the 
marine suffered during 1913 by the 
marine companies the Insurance Com- 
pany of North America had an unusually 
good year in that department. John O. 
Platt, second vice-president, was in 
Chicago last week, 
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$1,000,000 COTTON LOSSES. 

News of cotton fires in the South, 
aggregating a loss of about a million 
dollars, were received in New York 
this week. A forty-mile an hour wind 
caused a heavy loss in Fort Worth, 
Tex,, where the destruction of 3,000 
bales of cotton was a feature of a fire. 
In Memphis fire swept the warehouse 
of E. W. Trout & Company, burning 
4,000 bales according to a newspaper 
report. 


FIRE CONFERENCE. 

Representatives of the New Haven, 
Bcston & Maine, Boston & Albany and 
other roads attended the Forest Fire 
Conference in Boston last week ani 
watched a demonstration by George 
W. Bender, of Chicago, of a device for 
arresting sparks from locomotives. 

Among the subjects discussed were 
the equipment of locomotives with 
suitable fire protection devices, 
methods of securing satisfactory in- 
spection of railroad rights of way, pro- 
vision for removing inflammable 
material from such ways, railroad fire 
lines, and the disposal of waste material 
in adjacent private ways. 


FOREST 


FIDELITY-PHENIX FIRE. 

A strong and rapidly growing com- 
pany is the Fidelity-Phenix of New 
York. With safely invested assets of 
$14,958,097 the Compauy has a paid-in 
capital of $2,500,000 and a net surplus of 
$4,180,056. There never has been any 
question as to the character of the in- 
demnity supplied by the Fidelity-Phenix, 
nor can there be. 

“Salvage Corps, Their Operation and 
Achievement” was the subject of a most 
interesting address delivered before the 
Fire Insurance Club of Chicago, by 
Captain J. J. Conway of the Cincinnati 
Salvage Corps on Tuesday evening. 





“The annie Fire Insuranee 5 Patabiae 
of America” 





CASH CAPITAL, $5,000,000.00 
WM. B. CLARK, President 


Vice-Presidents, 


Henry E, REES A. N. WILLIAM* 


Secretary. 
E. J. SLOAN 


Assistant Secretaries, 
E. 8. ALLEN GUY E. BEARDSLEY 


RALPH B. IVES 
W. F. WHITTFLSEY. Jr.. Marine Secretar) 








WESTERN 
ASSURANCE CO. 


of Toronto, Canada 


UNITED STATES BRANCB 


January 1. 1913 


eee ae $2.464,562.05 
eee eee 1.018,318.63 
HON. GEO. A. COX, President 


W. R. BROCK, Vice-President 
W_B MEIKT.F. Gen. Manager 








EDGAR J. HAYNES, Pres. 


THE areas’ | FIRE INSURANCE COMPANY CHARTERED BY THE 
TATE OF NEW JERSEY (Chartered 1811) 


NEWARK FIRE INSURANCE CO. 


NEWARK, N. J. 


STATEMENT JANUARY 1, 


baéitite Agents wanted in Cities and Weenie where 
Company is not now represented 


1913 
. $1,918,742.71 
500,000.00 
. $1,228,824.81 


THOMAS L. FARQUHAR, Secy. 








FIRE ASSOCIATION 


Organized 1817 
Cash Capital $750,000 


E C. IKWIN, Froakiont - 5 
GS BRIGU KS . Sec. 
R My. KELI Y. Jr.. Asst. Sec. 


Office: Company’s Building, 407-409 Walnut St. 
Incorporated 1#20 
Assets $9,091,141 


CONVERMAN, Vice-President ¢ 
and Treas 
and Treas. 


PHILADELPH ia FO 





Charter Perpetual 








Whilden & Hancock 


95 WILLIAM ST. 
NEW YORK 





General Brokerage Business 





...All Branches... 
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NEW JERSEY NOTES 











RETURN PREMIUM RULING. 





New Jersey Move to Protect the Fire 
Companies in Cases of Cancela- 
tion. 





On October 4, 1913, Atlee Brown filed 
his new rate book giving class esti- 
mates. At that time he ruled that poli- 
cies in force prior to July 4, were not 
entitled to return premium unless re- 
written for a year or longer term. Poli- 
cies written after July 4 were entitled 
to return premiums by endorsement 
from date of October 4. 

The Insurance Commissioner called 
the attention of Mr. Brown to the fact 
that if this rule were allowed to stand 
the companies are creating for them- 
selves an actual reserve liability that 
does not go into their financial state- 
ments. In other words the policyholder 
could present a policy years after it ex- 
pired and ask the Company to refund 
the return premium by a reduction in 
rate from.October 4, 1913. 

Mr. Brown has filed a new rule to the 
effect that the policies may be cancelled 
pro-rata and re-written at new rates for 
upward of one year or longer from the 
date at which the policy is presented 
for cancelation only. 


NEW DEPARTMENT HEADS. 








Fischer in Charge of Engineering— 
Montgomery, of Special Hazards, 
for Atlee Brown. 

Charles H. Fischer has been made 
superintendent of the engineering de- 
partment, and Frank P. Montgomery, 
superintendent of the special hazard de- 
partment of tne Atlee Brown Rating 
Office. 

Mr. Fischer is a graduate of Armour 
Institute, Chicago, and after a year and 
a half with the Whicago Board went to 
Texas where he spent four years doing 
sprinkler, special hazard, conflagration, 
electrical, fire and water department 
work. Next, he was associated with the 
Committee of Twenty of the National 
Board of Fire Underwriters and the 
Committee on Fire Prevention. After 
some years of investigation work of dif- 
ferent kinds for the National Board he 
went with the Hudson Inspection Bu- 
reau, where one of his principal reports 
was on the Jersey City Fire Depart- 
ment. 

Mr. Montgomery has also had exten- 
sive experience. He is a Boston Tech 
man, and has worked in various branch- 
es of engineering and fire prevention 
work. 


RULING ON RE- INSURANCE. 





Jersey Daily Report Can’t Contain 
Violations Because Direct Writer 
Breaks Rules. 

Trenton, Jan. 27.—The Insurance De- 
partment has ruled that Chapter 85, of 
the insurance laws, applies to all con- 
tracts of insurance whether re-insur- 
ance or direct writing. If the company 
writing the direct line violates the fil- 
ings of the rating expert and the re- 
insuring company writes under identi- 
eal conditions the re-insuring company 
is not relieved of liability under the 

law. 

The question came up because of the 
violations in re-insurance daily reports. 
When a violator has been called to 
account his excuse has been that the 
direct writing company made _ the 
original violation and the re-insuring 
company thought itself obliged to take 
similar action. 








BAYONNE FIRE DISTRICT. 
The National Board of Fire Under- 
writers has suggested that a separate 
district of Bayonne, N. J., be established 
where no frame buildings can be 
erected. 


MUST HAVE DYNAMO CLAUSE. | 





Atlee Brown’s Ruling Where Public 
Service Corporations Want Elec- 
tric Appliance Cover. 





In going over the forms of one of the | 
public service corporations the Atlee) 
Brown Rating Office at Newark found | 
submitted a dynamo clause, the last 
words of which read: “ * * * then only | 
for the fire damage done outside of the 
particular apparatus where the disturb- | 
ance originates.” Where there is a loss | 
on the risk of a public service, tele-| 
phone or similar public utility corpora- 
tion where electricity is generated, the | 
assured would have no insurance on its | 
dynamos and electrical attachments in! 
case of an electrical disturbance, al- 
though this hazard of the risk is con- 
templated in the making of the rate on 
the various properties. 

The dynamo clause has been optional 
heretofore. Now, where electrical appli- 
ances mentioned in the form are being 
covered the use of a dynamo clause is 
required by the Rating Expert. 





INSURANCE IN ONE COMPANY. 

A fire at No. 28 Beecher street, 
‘Newark, a few days ago caused a loss 
of about $15,000 to building and con- 
tents, Schless. Brods & Company, 
jewelry manufacturers, were the 
principal tenants. The insurance on the 
building is $11.000, and on stock and 
machinery. $22.900, carried under one 
policy by the Home, of New York. 





AMERICAN INSURANCE CO. 

Gains both in assets and net surplus 
are shown in the latest annual report 
of the soundly managed American In- 
surance Company of Newark. The 
present assets are $10,004,903, an in-| 
crease of $138,728 for the year, while | 
the net surplus is $3,252.859, or $117.756 | 
more than that had twelve months pre- 


vious. | 
The gains reported are the more} 
creditable in that the increased pre- 


mium is larger by $156.642 than it was 
at close of 1912. being now $4.936.969. 

Long a credit to the home State the 
American was never more so than it 
is at the present time. P. L. Hoadley 
is president in fact as well as in name 
of the Company. 

HAMBURG-BREMEN FIRE. 

Possessing total assets of $1,944,015; | 
a reinsurance reserve of $1,232,415 and | 
a net surplus of $560,145, the Hamburg: | 
Bremen Fire (the pioneer German fire | 
insurance company in America) is in ex- 
cellent position to develop its business 
in this country, since the accession of 
H. N. Kelsey, to the Company’s United 
States management which occurred 
some time ago. 

The Hamburg-Bremen is in every re- 
spect a worthy institution and from now 
on may be counted upon to assume a 
position among the underwriting insti- 
tutions of the country in accord with 
its general deserts. 








AUTO THIEVES IN CUSTODY. 





Several Hundred Cars Each Year Had 
Been Stolen in New York 

Insurance companies felt a distinct 
feeling of relief at the capture of the 
band of automobile thieves who have 
been stealing several hundred expensive 
cars a year in this territory, making 
their headquarters in New York city. As 
The Eastern Underwriter has printed 
the gang sometime ago opened negotia- 
tions with the insurance companies, of- 
fering to return stolen cars. The com- 
panies took the attitude that if they 
bovght back the cars they would be 
stolen again in all probability, and, 
therefore, refused to pay attention to 
the overtures. 

The gang was rounded un by clever 
detective work. Second Police Deputy 
Dougherty, and Inspector Faurot hav- 
ing the case in charge. They had a 
detective advertise that he lost a 








Packard. The officer was notified by a 














Capita al Stock - - 





Special Reserve Fund 
Net Sarplas 7 - 


Total Assets 


P. 1. 
Cc. t 


HOADLEY, President 
SHtLDON, Vice-President 





FIKE, TORNADO & AUTOMOBILE INSURANCE 


American of Newark 


Chartered in 1846 


Ps $1.000,000.00 
5,.431.072.05 
300,000.00 

3.135, 102.52 

$Y. 866,174.57 


C. W. BAILEY, Secretary 
F. HOADLEY, Assistant S« cretary 























GERMANIA FIRE GAINS IN ASSETS. 


Solid progress is reflected in the latest 
figures of the fine old Germania Fire 
of New York, which since its organi- 
zation in 1859, has been a great favor- 
ite with agents and assured. The Com- 
pany’s assets on January 1 last were| 


$7,260,197; its premium reserve $3,365,- | 
601, and its net surplus $2,596,267. | 
Twelve months previous the figures | 
were $7,213,762; $3,300,304, and $2,613,- | 
815, respectively The plant of the 


Germania is one of unusual excellence, | 
and President Edwards and his associ- 
ates know well how to conserve it. | 


ADAMSON APPOINTS HAMMITT. 


Joseph oO. Hammitt has been 
appointed head of the Bureau of Fire 


Protection, New York city by Fire 
Commissioner Adamson. The position 
»7y¥s $6,000 a year. Mr. Hammitt is a 
former newspaper man. He is an ex- 


pert on fire prevention laws. 
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TWO HUNDRED AND FOURTH YEAR 


SUN 


INSURANCE OFFICE OF LONDON 


FOUNDED 1710 


UNITED STATES BRANCH 
54 Pine Street - New York 


WESTERN DEPARTMENT: 
39 South La Salle Street - 





Chicago 
PACIFIC DEPARTMEN' 

N. W. Cor. Sansome & Sacramento Sts. 
San Francisco, Cal. 











GERMANIA 
FIRE INSURANCE COMPANY 


NEW YORK 
ORGANIZED 1859 


Statement, January 1, 1913 


Cash Capital... . . $1,000,000.00 
Assets......... 7,213,762.27 
Net Surplus ; - 2'613'814.88 
Surplus for Policy 

Hoiders . 3,613,814.88 


HEAD OFFICE 
Cor. William & Cedar Streets 








For The Protection Of Its 
Policy Holders 


THE HANOVER 


Fire Insurance Company 


HAS A 
Cash Capital - - $1,000,000 00 
Cash Assets 4.985,658.00 
Cash Surplus to Policy 
Holders - . 1,911,592.00 


The real strength of an insurance c ompany te in 
the conservatiam of its management, and the man- 
agement of THE HANOVER Is an absolute as- 
surance of the security of ite policy 


RK. EMORY WARFIELD - President 
JOSEPH McCORD .- Vice-Pres, & Sec'y 
WILLIAM MORRISON - Asst. Sec’y 
JAMES W.HOWTE - - Gen. Agent 


HOME OFFICE: 
Hanover Bidg., 34 Pine St. 
NEW YORK 











JOHN C. PAIGE CO. 


INSURANCE 
65 KILBY ST. BOSTON, MASS, 








HUMBOLDT FIRE INSURANCE CO., Pittsburgh, Pa. 


TEUTONIA FIRE INSURANCE CO., Pittsburgh, Pa. 
NEW YORK STATE DEPARTMENT 





PERCY B. DUTTON, Manager, Rochester, N. Y. 








THE YORKSHIR 


The “YORKSHIRE” 
FRANK & DuBOIS, U.S. Managers 





Established 


is the Oldest and Strongest of the English Fire Companies not here- 
tofore represented in the United States 
ERNEST B. BOYD, Underwriting Manager 


Louisiana & Missiasipi Department, JAS. B 


Insurance Company, Ltd. 


OF YORK, ENGLAND , 
1824 


0. FE. LANE, Assistant Manager, 0 Maiden Lane, New York 
New York Life Insurance & Trust Co., 


. S&S. Trustee, 52 Wall Street 


PACIEC COAST DEPARTMENT, McClure Kelly. Manager, San Francisco, Cal 
ORTH & SOUTH CAROLINA DEPAL IMENT, Harry I bush, Manager, Greensboro, N.C 
SOUTHEASTERN DEPA] TMENT. Dare: an & Hopkins, Manag+ rs, Atlanta, Ga 


KOSS, Manager, New Orleans, La. 














BROKERS’ ACTIVITIES 











NO OBJECTION TO BINDERS 


PRACTICE HARMS NO INTEREST. 


New York State Insurance Department 
Investigates Short-Term 
Coverages. 

Some attention has been given by the 
New York Insurance Department to the 
the insurance compa- 


practice of fire 


nies with regard to the issuance of 
binders. It does not appear in the 
opinion of the Department that any 


interest in suffering from present cus- 
tom and it is wholly unlikely that any 
recommendations in the matter will be 
made by Superintendent Emmet. 

It frequently that binders 
are issued for a period of from five to 
fifteen days when the company is re- 
quested to cancel, the broker stating 
that for one reason or another he is un- 
able to induce the assured to accept 
the policy. 

Rarely do the companies charge for 
coverage of this sort, because, even 
were the statement of the broker ques- 
tioned, the expense involved in forcing 
collections would out of all propor- 
tion to the sum at issue. 

There is a class of business, such as 
cotton in warehouses during process of 
shipment, that is very largely covered 
under binder, the stay of the commodity 
at one location being too short to justify 
the issuance of a policy. Binders of 
this form of course are always paid for 
and the class is distinct and separate 
from general mercantile risks. 


happens 


be 


PENNSYLVANIA INSURANCE FUND. 


Interesting Figures of Railroad Are 
Made Pubiic—The Receipts and 
Disbursements. 


Considerable gossip is heard about 
the insurance fund of some of the great 
corporations but the figures of these 
funds are not always available to un- 
derwriters. The last report of the 
Pennsylvania Railroad, however, con- 


tains some interesting figures regarding 
its insurance fund The receipts for 
the were $1,747,418, follows. 
Amounts received from securities 
matured or cold, $2,000; contributions 
to fund, chargeable to operating ex- 
penses, $1,228,809; interest from se- 
curities, $349,148; amount recovered 
from insurance, $104,028. 

The disbursements as 
for the year: Amount paid 
marine and other insurance, 
amount reimbursed operating 
ment, $917,736; sundry 
776; purchase of securities, $535,000. 
The value of the insurance fund on 
January 1, 1913, is given as $8,245,000. 
R. H. Newbern is superintendent of 
the Penmsylvania’s insurance depart- 
Inent. 


year as 


follows 
for fire, 
$250,151; 
depart- 
expenses, $39,- 


were 


THE SIEGEL-COOPER LINE. 


New York city brokers are reminded 
by the present financial difficulties of 
Henry Siegel, formerly of Siegel-Cooper 
and Company, of the interest that fol- 
lowed the placing of insurance upon 
the great department store at the time 
of its erection, twenty years ago. 

The line, aggregating several mil- 
lions of dollars, secured by I. 
Tanenbaum, Son & Company, who have 
retained it ever since. Taken under 
the form of contract originated by 
“Mose” Tanenbaum and since famous 
throughout the country, the brokers 
agreed to equip the substantially built 
department store with the most efficient 
fire protection devices—such as fire 


ege 


was 


doors, automatic sprinklers, sand buck- 
ets, powerful fire pumps with hose con- 
securing pay- 


nections and the like, 
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ment therefore in the saving effected 
between the rate charged for a fully 
protected property and the flat unpro- 
tected tariff. 

While the equipment is reputed to 
have cost fully $50,000 the amount was 
saved to the brokers within three years, 
the “salvage” during the remainder of 
the contract period (seven years), being 
practically “velvet” for the middle men. 
At the expiration of the ten year term 
the equipment became the property of 
Siebel-Cooper & Company, it is under- 
stood. 

While numerous small fires have oc- 
curred in the waste paper room of the 
department store, these were never 
serious, owing to the admirable system 
of cut-offs installed by the insurance 
engineers. 





RESULT OF F. H. RUTH AUTOPSY 


Uremic Poisoning Was Cause of Death 
of Popular Pennsylvania Special 


Agent. 
Philadelphia, Jan. 27.—Stories print- 
ed in sensational newspapers about 
the death of Frank H. Ruth, special 


agent of the Insurance Company of the 
State of Pennsylvania, and unusually 
popular in the field, have turned out to 
be without basis of fact as an autopsy 
showed that uremic poisoning was the 
cause of his demise. Waite Bliven, 
vice-president of the Insurance Com- 
pany of the State of Pennsylvania, has 
mailed the following card to agents of 
the Company and other friends of the 
late field man: 

“It is with the deepest sorrow that 
we announce the death of Frank H. 
Ruth, who died suddenly in ‘New York. 
Mr. Ruth was an old and valued field 
man of this Company, having faithfully 
served its interests for nearly a quarter 
of a century, and to those who have 
been closely associated with him there 
is an intense feeling of personal loss. 
Warm hearted, generous, loyal to a 
fault, his memory will ever be affec- 
tionately cherished in the hearts of his 
many friends.’ 


WILLIS, FABRE & CO. LIQUIDATE. 


Canadian Mutual Fire of Which They 
Were Managers, Quits 
Business. 





Willis Fabre & Company, prominent 
insurance brokers of London, England 
and Torcnto, Can., will liquidate the 
affairs of the Central Canada Manufac- 


turers Mutual Fire, of the latter city, 
with which they have been identified 
for some years. 


As a result of the retirement of the 
concern Provincial Treasurer Mackenzie 
will shortly introduce into the Dominion 
Parliament a bill fixing minimum rates 
for mutual fire insurance companies, a 
number of which have gone to the wall 
in Ontario and adjoining provinces re- 
cently. 

WOOLVERTON DEAD. 
President of Gamewell Fire Alarm 
Telegraph Company Had a Dis- 
tinguished Career. 


WILLIAM H. 





William H. Woolverton, president of 
the Gamewell Fire Alarm Telegraph 
Company, died a few days ago in Au- 
gusta, Ga. In his youth he entered 
the employ of the Pennsylvania Rail- 
road and was assigned to Philadelphia 
where he took charge of the passenger 
system, handling the great crowds 
which attended the Centennial Exposi- 
tion. Later he leased from the Bell 
Telephone Company the charter per- 
mitting the construction of lines in and 
around Manhattan, New York. He was 
identified with many _ transportation 
water and railway supply companies. 

Among insurance men he was best 
known as head of the Gamewell Fire 
Alarm Telegraph Company, which has 
more than 1,500 plants in actual ser- 
vice. 
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METROPOLITAN’S BIG INCREASES. 


(Continued from page 1.) 


to 175,857 sick industrial policyholders, 
free of charge, at a cost to the Com- 
pany of $525,488. The nursing is now 
installed in 1,652 cities and towns in 
the United States and Canada. The 
tuberculosis sanatorium, which was 
opened on Mt. McGregor on November 
22, for the treatment of those of the 
Company’s employes who have that dis- 
ease, has 47 patients. Fifty cities have 
been assisted by Metropolitan superin- 
tendents in their cleaning up campaigns. 
Hundreds of thousands of health pamph- 
lets have been distributed. Nearly 100 
health exhibits have been made at vari- 
ous fairs and expositions. The Com- 
pany was the first to join the Life Ex- 
tension Institute in an effort to prolong 
the lives of policyholders. 


Entertaining the Superintendents. 


On Friday night of the convention 
week the Company gave a theatre party 
to the superintendents and other con- 
vention guests at Wallack’s Theatre, 
witnessing the play of “Grumpy” by 
Cyril Maude. 

On Saturday night, after a day de- 
voted to a series of meetings, in which 
the visitors were grouped by States, the 
convention came to a close with a ban- 
quet at the Hotel Astor. It was one 
of the most notable ever given by the 
Metropolitan in point of attendance, and 
the significance of the speeches. Presi- 
dent Hegeman presided, and the guests 
included Mayor Mitchel, the Right Rev- 
erend Charles Sumner Burch, Suffragan 
Bishop of New York, Superintendent of 
Insurance Emmet, Rabbi Stephen S. 
Wise, Dock Commissioner R. A. C. 
Smith, Former Judge Morgan J. O’Brien, 
Colonel A. G. B. Claxton of Montreal, 
and others. 

Mayor Mitchel made a notable ad- 
dress taking occasion to outline for the 
first time in public his wishes and 
policy in handling the police depart- 
ment of New York city. He told of his 
efforts to secure Colonel Goethals to be 
Police Commissioner, and said that he 
desired in a police commissioner the 
same efficiency, trustworthiness, re- 
sponsiveness and discipline which had 
in so large measure resulted in the suc- 
cess of the Metropolitan Life. 
Superintendent Emmet’s High Praise. 

Superintendent of Insurance W. T. 
Emmet made an address which was 
highly significant. He has just complet- 
ed the triennial examination of the 
Metropolitan as required by statute. 
For many months a force of examiners 
has been in the Metropolitan Company, 
going most thoroughly into every 
branch of it, considering its administra- 
tive as well as its financial and scien- 
tific sides. His report had not yet been 
filed, but he went on record as giving 
to the Company not only his approval 
but “his very enthusiastic admiration, 
his unreserved confidence.” 

“Let me begin well, at all events, by 
congratulating you gentlemen upon hav- 
ing with you here to-night the brilliant 
and magnetic John R. Hegeman, the 
man under whose touch of genius this 
great institution first commenced to 
grow ne institution of its sort has 
ever grown before. I should be afraid 
to try to estimate what, precisely, the 
personality of Mr. Hegeman has meant 
to the Metropolitan. I shall be safe in 
saying that in the early years at least 
it meant simply everything. You should 
all be very proud and happy—and I 
have no doubt you are—that Mr. Hege- 
man has been spared to see this ex- 
traordinary latter-day harvesting from 
his early-day planting. 

“Let me congratulate you next upon 
your having here to-night that business- 
like statesman, and statesmanlike busi- 
ness man, Haley Fiske. I am very sure 
that those who follow in the footsteps 


as 


COURT UPHOLDS THE PRUDENTIAL 


(Continued from page 4.) 


“The question of jurisdiction must, of 
course, be met and answered upon this 
present certiorari, but the constitutional- 
ity, or, rather, the feasibility of the 
statutory scheme as a whole cannot in 
our judgment be intelligently adjudi- 
cated, or even adequately presented for 
decision, in the absence of certain con- 
crete facts and definite data, that are 
not before us, and some of which have 
not yet come into existence. 

“Ultimately, as it seems to us, the 
legislative scheme rests upon the 
proposition that all of the surplus of a 
stock life insurance company does not 
necessarily belong to its stockholders; 
i. e., some of it may lawfully become 
the property of the policyholders as a 
class, and in a given case the amount 
of the surplus thus lawfully belonging 
to the policyholders may be, at least, 
equal to the aggregate value of all of 
the capital stock of such company, un- 
impaired by the unlawful diversion of 
any part of the surplus to the policy- 
holders. 

“If all of the stock is to be acquired 
for the policyholders out of the surplus 
of the Company, without impairing 
the rights of its stockholders, the fore- 
going proposition would seem to be 
essential. I may not have stated the 
proposition as counsel would state it, 
but in some shape the questions thus 
raised, together with other cognate 
questions, must be answered, and obvi- 
ously that cannot be safely or satisfac- 
torily done until the necessary data 
are before the court in the ccnerete 
form of an appraisement of the value 
of the stock. in which appraisement the 
relation of the stock to the surplus has 
been both theoretically determined and 
actually reckoned. 

Other Proceedings Possible. 

“Furthermore, if action by the board 
of directors is to be a controlling fac- 
tor, as it was in the Blanchard case, 
such official action must have taken 
place and its legal effects be known, 
and it may well be that the validity of 
such action may have to be tested in 
some other proceeding. 

“The jurisdictional question that is 
before us upon this writ is, in our 
opinion, controlled, so far as this court 
is concerned, by the decision rendered 


by the Court of Errors and Appeals, 
dismissing the appeal taken by the 
present prosecutor directly to that 
court. 

of the men now active in the affairs 
of this Company, in handing on to their 
successors the story of their early 
struggles and years in the service of 
the Metropolitan, when they come to 


tell about Mr. Fiske, and try to convey 
some adequate notion of the kind of 
man he was, they will have to fall back 
upon some words of Shakespeare as on 
the whole the ones best suited to such 
a description, ‘He was a man! Take 
him for all in all, we shall not look upon 
his like again!’ 

“And so I might go down the list of 
your officers and say handsome words 
of all of them; but I am sure these 
officers of yours will not mind if I con- 
gratulate them in having as their help- 
ers in the work they are conducting 
such a superb fighting force as that 
which is assembled here this evening. I 
mean you field superintendents, who, de- 
riving your inspiration and orders in the 
first instance from the home office, have 
nevertheless contributed an incalculable 
amount on your own account to the suc- 
cess of this Company as shown by your 
knowledge, your fidelity, your loyalty 
and your services. 

“Speaking for myself unofficially I 
wish to say, that besides having my 
approval the Metroplitan has my very 
enthusiastic admiration, my unreserved 
confidence, 
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TRANSACTS 
Personal Accident, Health and Disability; 
Plate Glass; Automobile; including Property 
Damage & Collision; Elevator, Teams, 
Employers’ Liability, VWworkmen’s Compensa- 
tion, Public and General Liability Insurance. 
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Head Office for the United States 
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MANAGER HARTFORD A. & 1. CO. 


NORMAN R. MORAY SELECTED. 


Will Have Immediate Charge of the 
Business of the Hartford Fire's 
Subsidiary. 

Speculation as to who would be 
chosen as general manager of the 
Hartford Accident & Indemnity Com- 
pany of Hartford, the recently formed 
subsidiary of the Hartford Fire was set 
at rest on Tuesday, when it was an- 
nounced that Norman R. Moray, vice- 
president of the Great Eastern Casualty 
of New York, had been selected for 
the post. 

Mr. Moray’s appointment was made 
by R. M. Bissell, president of both the 
Hartford Fire, and the Hariford Acci- 
dent & Indemnity, and is a high com- 
pliment to the new executive. 

One of the youngest men holding 
official rank in the casualty business, 
Mr. Moray is likewise regarded as one 
of the most promising, and his selection 
as the active an in the Hartford Acci- 
dent is generally comended by the fra- 
ternity. 

Prior to his association with the Greai 
Eastern Mr. Moray was local manager 
for the American Bonding, and before 
that in turn had charge of the Metro- 
politan business of the National Surety 
Company. 

The Hartford Accident & Indemnity 
was formed early in 1915 to transact 
general casualty insurance lines. Its 
capital is $750,000 with surplus of like 
amount. 


GOVERNMENT’S SURETY BILL. 


The bill providing that depositors in 
member banks of the new Federal Re- 
serve system shall be assured against 
loss will be reported next week, a 
Washington despatch says. It is un 
derstood that the bill will provide in- 
surance for depositors by a fund to be 
created by Federal Reserve banks after 
earnings have been apportioned to 
siockholders and money set aside for 
surplus. 

F. & D. APPOINTMENTS. 

Among recent agency appointments 
of the Fidelity & Deposit Company are 
George H. Brown, Antwerp, N. Y., and 
Burke & Boeger, Perth Amboy, N. J. 


(OLD OFFICERS TO RESIGN 


INTERNATIONAL ASS’N CHANGES. | 





Representatives of Newer Accident Com- 
panies to be Given Opportunity to 
Show Their Metal. | 


It is reported that several officers of | 
the Internation.! Association o2 Cas- 
ualty and Surety Underwriters will 
hand in their resignation. That of W 
C. Potter, of the Preferred, will take 
effect on February 1. The idea is to let 
representatives of the newer companies 
take these offices and see what they 
can do. Mr. Potter resigned once be- 
fore, but this resignation was not 
oceepted. This time it is said he will 
insist that it become effective. Several! 
others are in the same frame of mind. 

In the meantime, the relations 
between the National Association of 
Casualty and Surety Agents and the In- 
ternational Association are just where 





they were before the New York con- 
ferences two weeks ago between the 
|; agents’ association and the accident com- 
| mittee of the International Association 
The too-ardent press agency work of 
John A. Morris s:. of the agents’ asso- 
eintion, caused friction. The associa- 
tion gave the idea that at the New 
York conference there was to be a dis- 
«ussion of all phases of the accident 
Lusiness, “to correct evils.” Agents from 
all parts of the country wrote, giving 
their ideas. As the situation now s.ands 
che companies wiil get out their new 
stanuard policies, and future changes 
will be made, if required by legislation 
in various States. 





STATE RATING BILLS INTRODUCED 


Emmet Given Jurisdiction Over Rates 
Except for New York’s Compensa- 
tion Fund. 


Bills designed to give the State Super- 
intendent of Insurance jurisdiction over 
he rates of insurance corporations 
operating under the New York Work- 
men's Compensation law, but specifical- 
iy exempting the State’s compensation 
fund, have been introduced in both 
1ouses at Albany, and have been rec- 

mmended for passage by Govelnor 
Glynn. The Governor pointed ovt after 
the Workmen’s Compensation law was 
passed last December that he vetoed a 
bill giving the insurance superintend- 
ent jurisdiction over the rates and 
schedules of all corporations and asso- 
ciations carrying on the business of 
workmen’s compensation insuran‘’e, on 
the ground that it might have been con- 
strued to include the State insurence 
fund. 

He declared it undesirable that there 
should be any possibility of conflict of 
authority between the insurance depart- 
ment and the workmen’s compensation 
commission, which is to supervise the 
State fund. 

CUT BENEFITS A QUARTER. 
Action of Aetna and Travelers on an 
Unprofitable Class of Busi- 
ness. 


The Aetna and Travelers have 1e- 
duced the benefits for hand and ,oot 
or eye under life and limb policies, 
covering accident, death and dismen:-- 
berment only for weekly indemnity, ‘o 
one-fourth and one-fifth instead of one- 
half, as former!; 

This action wes taken by the two 
companies on eccount of unprofitacle 
experience for tris class of business. 
Policies of this nature are generaliy 
for large amounts, such as $25,000 or 
$50,000, and when there is a loss it is 
a large one. 
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PAY LOSS ON MURDERED MAN. 


Ocean Settles Claim That Has Been in 
Courts For Five Years— Action 


Dismissed. 
The Ocean Accident & Guarante i 
ettled a iim in B ilo, a r a five 
vear litigation hic had many sensa- 


Mikalaj Borowski took 


with a $4,900 


tional features. cala 
out an accident policy, 
death benefit. A later in 1190S, 
while visiting his old home in Rus- 


sian Poland, he was attacked by 
highwayn nd mul ed. His brother 
in Buffalo made aim for the 
ance. Only $45 ha’? been paid in pre- 
miums. 

The case looked Sus ous T Ti 
Company contested. I , it was 
cul ) prove h nan WwW | 
heen murdered wa i nsu 
Phe oo, the Co } ! i é | 
been misrepresentatic n the | - 
tion The case 1ed e § 
Cour ind was ttl ) veek 


SEPARATES CLAIM DEPARTMENTS 
General Accident Appoints C. S. Carey 
and W. L. Schnaring in 
Accident Division. 


The General Accident has se} ited 


its commercial and its industrial clain 
departments Charles S. Care 
Boston, has been placed in char 

the industrial claims He id 
tensive experience, first ; eXaminer 
of the liabilit clai i New York 
for the Travelers; the ith tl 
United Stat Casualty; and, for th 
past two vears, ith Mass 


chusetts Boncing 





Walter L. Schnaring, manager of th 
Commercial Accident ir . 4 
assumed th idditional ties 
ager of the ynmercial accident clail 
department. He is an unusually capab! 
man, who has 1 le good i ra 
divisions of the business 


COMMERCIAL CASUALTY DIVIDEND 

Directors of the Commercial Casualty, 
of Newark, declared ; mi-annual divi- 
dend of 2% per cent. a few days ago 
payable March 1 to stockholders of 
record on February 20 

The Company as previously § an- 
nounced in these columns, will shortly 
add plate glass insurance to the several 
lines of business it writes 

APPOINT W. L. BEECHER. 

A recent eppointment in Baltimor 
is that of W. L. Beecher to be general 
agent of the Hartferd Accident and 
Indemnity Company Mr. Beecher is 
also special agent in Maryland of th« 
Hartford Fire, 


MANAGERS AT NEW YORK CITY. 


A. G. Oakley and E. R. Lewis to Repre- 
sent the United States Fidelity 
& Guarantee Here. 


Brokers and others dealing with the 
New York city offices of the United 
States Fidelity & Guarantee Company of 
Baltimore, were more than pleased with 
uncement that A. G. Oakley in 
conjunction with E. R. Lewis, had been 
appcinte managers of the Company’s 
branch here 

Mr. Oakley has really 
since the death of his 


been in charge 
former chief Mr. 


O'Sullivan, and his confirmation in the 
ic he best possible proof of his 
having “made good.” 
Mr. Le s, the associate manage is 
stranger to the metropolis. He comes 
fre he South where he had charge 


irge department for the U. S. F 


UNION CASUALTY PROGRESSIVE. 


Philadelphia Company Has $584,020 in 
Assets and Liberal Policyholders 


Surplus. 
\n organization that moves along 
ly referring q iality to mere 


antity of business, and adding there- 


yy to the confidence it inspires in agents 
1 sured, is the Union Casualty, of 
Philadelphia, of which Roger Byrnes is 
vice-president and general manager. 
The Company now reports gross 
assets of $584,020, a large percentage 
h is invested in municipal bonds 
of the gilt-edge variety Full statutory 
reserves are set aside both for reimsur- 
ance and for miscellaneous items, the 


aggregate liabilities being $303,529, leav- 
ing as policyholders surplus the com- 





rtable sum of $280,491 

In addition to Mr. Byrnes the officials 
of the Union Casualty are: President, 
Abner | Mershon; secretary, Albert 
Morgan, and treasurer, Ross D. Breniser. 

R. E. Gooch, special agent for tne 
Londo Assurance in New York State 


has resigned because of ill health. No 


<so 5 et been appointed 





SPECIAL 


One Half Broiled Partridge 
with Baked Yams 60c. 


FARRISH’S CHOP HOUSE 
CORNER JOHN AND WILLIAM STREETS 
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CLASSIFY BURGLARY LOSSES 


COMMITTEE. 





GARRISON HEADS 





Premiums, Losses and Expenses To Be 
Compiled—Country Divided 
Into Groups. 





A simpler set of statistics is to be 
kept by the companies writing burglary 
insurance which will enable the 
Burglary Insurance Underwriters’ Asso- 
éiation to keep as complete a record 
of losses as can be compiled. The asso- 
¢iation has* appointed a loss classifica- 
tion committee, of which Fred S. 
Garrison, of the New Amsterdam Cas- 
walty, is chairman. The country is to 
be divided into groups or zones for 
purposes of tabulation. Mr. Garrison 
has devised a key number chart by 
which the navure of the risk, the group 
in which it is classified and other facts 
are identified by figures or numbers 
in a minimum of space. 

The idea is to have as few classifi- 
cations as ure necessary. The new 
elassifications follow: Private resi- 
dence, Summer or Winter country 
residence, elevator apartment, flat 
house, apartment and transient hotel, 
stable or garage. The statistics will be 
on losses, exposure and premiums. 


Small Town Business. 


The burglary companies are getting 
ready for printing their new policies 
effective March 1. Under the new 
rates it is bejieved that the volume of 
business will be greatly increased in 
the smaller cities because of the rate 
reductions. At the same time, the 
application of the coinsurance clause 
will go far to protect the companies 
from the excessive claims that have 
characterized the business in the past. 
The 80 per cent. co-insurance clause 
affects only jewelry silverware, furs, 
Oriental rugs and oil paintings. 





ATTRACTIVE FIGURES. 


What intelligently directed energy 
ean accomplish, even where competition 
is so keen as in the realm of casualty 
insurance, may be understood frem 
glancing at the subjoined personal 
aecident and health premium income >f 
the National Life, of U. S. A. and its 
subsidiary the World Casualty Com- 
pany, both of Chicago: 


Gross Premiums. 


1911 National ................ $2,510.65 
1912 Nationa! ..$322,384.70 
1912 World 3,758.80 

326.143.50 
1913 National ..$645,619 26 
1913 World 34,165.12 

679,784.38 


National Life Premium inerease 1913 
World Casualty Premium increase 1913 


Combined Premium increase 1913 over1912 ................. 


The casualty department of the com- 
panies named is under the management 
of Charles H. Boyer, who has again 
demonstrated his ability to accomplish 
results. 





SPRINKLER LEAKAGE INSURANCE. 


Following the entry of a number of 
aggressive fire companies into the 
domain of sprinkler leakage insurance, 
with the resultant marked reduction in 
premium rates, there has been a rapid 
growth in the volume of business with- 
in. Merchants owning easily injured 
stocks are especially interested in this 
form of protection, and are applying 
for it in large number. The field of 
sprinkler leakage insurance is 4 


broad and an attractive one, and under 
the liberal forms and low rates now 
offered, is destined to become almost as 
popular as is fire insurance. 


MEETING OF CASUALTY AGENTS. 





New York State Liability Underwriters 
Association to Gather at Syracuse 
February 25. 





Members of the New York State Lia- 
bility Underwriters Association are | 
strongly urged to attend the annua! | 
meeting of the organization at Syracuse 
on February 25; matters of great im- 
portance to the agents being slated for 
discussion. 

At the gathering the advisability of 
altering the present title of the 
organization to the more comprehensive | 
one of the New York State Casualty 
and Surety Underwriters Association | 
will be taken up. | 

At the banquet in the evning, which | 
will follow the all day business sess‘on | 
aadresses, will be made by State Super- | 
intendent of Insurance W. T. Emmet, | 
President Wade Fetzer of the National | 
Association of Casualty and Surety | 
Agents and Generali Manager J. H.| 
Thom of the Standard Accident Com- 
pany. 


— -$ ———_________. | 


CHANGES IN PHILADELPHIA. 





Clarence A. Krouse & Company Retire 
From Casualty General 
Agency. | 





Philadelphia, Jan. 27.—Clarence A. | 
Krouse & Company have resigned the 
general agency of the Commercial Cas- 
ualty, an d will hereafter devote itself 
exclusively to its fire insurance com- 
panies. 

Dallas With Hartford Indemnity. 

T. B. Dallas, formerly president of | 
the Employers’ Indemnity, is now sec- | 
retary of the middle department of | 
the Hartford Accident & Indemnity. | 
When the Employers’ Indemnity was) 
re-insured nearly all of its staff | 
went over to the Hartford. | 

John S. Turn, the new manager here | 
of the Aetna, came to Philadelphia 
from Cleveland, and before that was 
in St. Louis and Buffalo. He is a 
capable man ip all lines of the busi- 
ness. 

S. Z. Goodstein. manager of the 
Philadelphia office of the Continental 
Casualty Company, says that business 
in January as unusually good. 

The premiums of the Union Casualty 
for 1913 reached $513,000. 

















Claims. Percentage 
$581.10 3% 
96,379.42 30% 
998.67 27% 
97,378.09 30% 
249,695.84 39% 
10,836.26 32% 
260,532.10 39% 
a Se aE CO OT CE eT 190% 
a ee 
= tute ie einai 199% 
J. Morton Morris, 
Acquaint The Louisville representa- 
Public With tive of the National 
Surety Idea Surety, was in New 


York this week, calling 
at the home office. A lawyer, he be- 
came interested in surety insurance 
five years ago and decided to make it 
his life work. The National wrote $50 - 


000 in premiums in Louisville’ in 
1913, as compared with $15,000 four 
years ago. 


“It must be remembered that surety 
insurance is the least known of anv 
form of insurance,” said Mr. Morris, 
“and there are thousands of men whe 
never heard of bonding. The business 
is still new. Only a month ago a 
friend of mine came to me and said he 





GENERAL ACCIDENT 


FIRE and LIFE 
Assurance Corporation, Limited 





55 John Street, New York 
Premiums Written in 1912 - $3,477,000.00 
The Very Best Policies at Reasonable Prices, With Large Assets Behind Them 

ACCIDENT — HEALTH— LIABILITY 


Automobile - Elevator—Teams Burglary -Workmen’s 
$3 4 Indemnity Etc., Etc. ss r= 4 


C. NORIE-MILLER, United States Manager 








The Fidelity and Casualty Company of New York 
92 Liberty Street, New York, N. Y. 
Semi-Annual Statement, June 30, 1913 


ENS eierte tome ae aes $10,824,349.81 
SI, sic Fok deh a a<'o Oe 7,903,328.86 
Capital er ie se IN Dt tS crus 1,000,000.00 
Surplus over all Liabilities... .. 1,921,020.95 
Losses paid to June 30, 1913 .... 42,9)7,985.38 


THIS COMPANY ISSUFS CONTRACTS AS FOLLOWS: 
Fidelity Bonds; Surety Bonds; Accident, Health and Disability Insurance; Burglary, Larceny, 
and Theft Insurance; Plate Glass Insurance; Liability Insurance —F mployers’, Public, Teams 
(Personal Injury and Property D ge). bi ersonal Injury, Property Damage and 
Collision), Physicians’, Druggists’, Owners’ and Landlords’, Elevator, Workmen’s Compensation — 
Steam-Boiler Insurance; Fly-Wheel Insurance. 











Union Casualty Insurance Company 
PHILADELPHIA, PENNSYLVANIA 
Statement, December 31st, 1913 





ASSETS. 

Municipal Bonds Per Cent Market Value 
City o OS reece ay coe widee re $51,000.00 
City of Philadelphia............ e agaagine haat aaes 11,280.00 
City of Philadelphia............ i, Peer. oo See 9,775.00 
City of Mow Castle. .... 2.265... RR ecw ee ae 4,092.59 
ef fear a. SEL OE Ee EE ee 7,376.15 
ee Ce re . So 3,159.28 
City of Philadelphia............ D seltes an _ eee 4,653.33 
City of Philadelphia............ ee on ee 1,010.00 
oe See RE ie ae _., Pee 10,300.00 
ee Se Se rere ee ee 19,270.83 
SN ie NR 6 65.6 6 cans cae weer 7 ~sebsereee dia awe 989.17 
ES a ee arene See 8,913.75 
eS Sere eer ee Saaeere 7,933.33 
ee eee ee ES io 6.50 07's 1,989.17 
Se ae. ee ee eer 5,518.75 
Oe SD rere eee Shire wa 5,168.58 
TE 8 Seer _. eee ae ER 860.18 
eS ree ee _ eee 2,580.54 
I gS ind aed oe aie eke HRW ARS Sma eMema www ee 90,322.00 
NN LOOT TP TE TOTO 201,021.00 
a 125,000.00 
Ie as ois, Kb aid bo a Oh eee dN ee aoe awe eee eee 1,397.00 
en EE LG os Wink cw eke bl BiG Me See OG 10,410.00 

IIE Ss ceutical kw acs wite a ae hea ae $584,020.00 
LIABILITIES. 

Statutory Reserve—for Re-insurance.................... $220,457.00 

Statutory Reserve—for Losses, Commissions, Taxes........ 83,072.00 

NE a nds oc Gh ea whe ao $303,529.00 

Sereies Ge Geers Tamer THONGOGS. 6 ook ck vse ceceaseswcs 280,491.00 


$584,020.00 











was about to fill a new office and a 
bond was required. He asked me if I 
could tell him where he could get one 
‘Right here,’ I answered. I predict that 
as soon as the public gets better ac- 
quainted with the bonding business 
the business will increase tre- 
mendously.” 


Made Member of Berlin Congress. 

Alfred ‘Nicholson, senior member of 
Nicholson & Son, doing a general in- 
surance business in East Forty-second 
street, New York, has been appointed 
by Governor Glynn to represent the 
State of New York at the Berlin Con- 
gress which is makirg an international 
protest against the violation of the 
Berlin Treaty of 1898, which guaran- 
tees full right of citizenship to all 
Jewish subjects. 


The Employers’ Liability 
Assurance Corporation, Limited 


The original and leading Liability 
Insurance Company in the World 
LIABILITY, STEAM BOILER, ACCIDENT, 
HEALTH, FIDELITY 
AND BURGLARY INSURANCE 


United States Branch 
SAMUEL APPLETON, United States Manages 


Empioyers’ Liability Building, 
33 Broad Street, Boston, Mass. 


ACENTS WANTED 


KEEP POSTED By Reading 
THE EASTERN UNDERWRITER 
Each Week———— — 
Subscription $3 Per Annum 
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Special Talks With Local Agents 











There are few 
brarches of insur- 
ance so complicated 


How to Start 
As Liability 


Agent as that of liability 
and workmen’s com- 
pensation. After locating a prospect 


the agent is no better off than he was 
before unless he has a knowledge of 
the business, an understanding of 
labor and underwriting conditions, and 
an appreciation of the situation im- 
mediately confronting him. He must 
anticipate every possible condition 
that his client will confront and be 
prepared to write a contract according- 
ly. If not careful he may seriously 
compromise his company, the assured 
and himself. It can be stated that the 
successful liability agent must have in 
him a little of the solicitor, a little of 
the lawyer, a little of the adjuster and 
a great deal of the prophet. 

The question therefore’ presents 
itself: How may the young man just 
starting out hope to meet this situa- 
tion? Asked for an answer William J. 
Kavanagh, manager of the liability de- 
partment of the New England Casualty 
in the New York territory, said to The 
Eastern Underwriter: 

“My advice to the young man is to 
make a study of the field and hitch 
his star to the office of some success- 
ful liability producing agent in his city. 
There, by keeping open his eyes, he 
will have correct tutelage and can 
learn the business more satisfactorily 
than by getting his own hard knocks. 
After a few years he should have 
picked up enough information from his 
coaching and observation to stand on 
his own bottom and use his judgment 
intelligently enough to win out for 
himself. It is the same principle as is 


found in the large New York law 
offices. The boy just out of the law 
school can make better progress in 
later years if he attaches himself at 
first to the office of a successful firm 
of lawyers.” 


If any casualty insur- 
Experience cf ance agent, possessed 


Albers Should of health, strength 
Inspire Others and good _ personal 
appearance, feels dis- 


couraged over his lot he should listen 
to the story of John Albers, of St. 
Bernard’s Parish, Louisiana, and then 


feel ashamed at his lack of courage. 
Albers met with an accident on a 
steamboat in the South a good many 


years ago. It was not an ordinary acci- 
dent, but as one of his comrades in 
the field says: “Albers was literally 
torn to pieces by this boat.” Instead of 
worrying over the hard knock given 
him by fate the victim of this accident 
took a new grip on himself and de- 
cided to make a success of life in a 
field of hard competition. General 
Agent Ross of the General Accident 
in ‘New Orleans, appointed him an 
agent, and applications have been com 


ing in from this plucky agent ever 
since. 
* a » 
While most of the 
Follow-Up burglary business’ in 
In Burglary New York city is pro- 
Insurance duced by brokers the 


local agent in the small- 
er cities throughout the country is in 
a position to write a good volume of 
burglary premiums. Many agents do. 
of course. At the same time there are 
places where this branch of the busi- 
ness is absolutely neglected, althougn 
easy to get. This is a type of indemnity 
that cannot be left to write itself. A* 
the same time it is easy to land. The 
best time for an agent to make a war- 
ticular drive for burglary risks is after 
the home of some prominen: citizen 
has been ransacked. Then the incident 
is fresh in every one’s mind and there 
is little need of argument. Another 


good canvassing time is to solicit a | 
bridegroom for his business. 

Fred S. Garrison, assistant secretary 
of the New Amsterdam Casualty, and 
one of the best posted men in the 
burglary end, said this week ti:at trere 
is no branch of the business wiere tac 
follow-up is so essential. “We use a 
variety of methods ‘or keeping a‘ter 
business,” he said. “As you will re- 
call we sent out slides for moving pi>- 
ture theatres about a year ago. These 
depicted a burglary in action, advised 
the public to insure, and contained :1. 
the bottom the name of the agent. The 
slides have been very effective in the 
smaller towns where everyone knows 
the agent personally. The agent is 
supplied with literature, postcards, 
miniature applications and other live 
matter to use in circularizing the town. 
Every agent should remember that the 
burglary premiums are his for the 
seeking, but they will not walk int. 
his office without solicitation.” 

~ * 


~ * 





Should 
agent 
soliciting 
personally? 
ly not, 
Charles E. Baglin, of Hartford, 
has built up a large saxency for 
Massachuset‘s Accid2nt. 

“The general agent shou'l not 
assume that his field men wit! do all 
ihe work,” says Mr. Baglin. “He 
should set them the example in the 
way of personal solicitation, assist 
them in difficult cases, and otherwise 
should keep up that spirit of earnest- 
ness and enthusiasm which goes hand 
in hand with actual achievement. The 
organizer who instills in his men the 
spirit of accomplishment should show 
by both precept and practice that he 
is capable of doing individual work as 
well as supervising the work of others. 
Andrew Carnegie, possibly the greates' 
business organizer the world has ever 


the genera! 
be above 
business 
Decided- 

thiaks 
who 
ihe 


Should General 
Agent Be a 
Solicitor? 


produced, is quoted as having said: 
‘Place this on my tomb: Here lies a 
man who knew enough to surround 


himself with men who had more brains 
than he himself.’ This is said to be 
the secret of all successful business 


men. They appreciate that they can 

accomplish results of only a limited 

nature when they work single handed.” 
. . s 

“How to Develop 

The Search Agents” is the theme 

For Good of an interesting essav 

Producers by H. A. Glasgow, 


superintendent of the 
commercial department of the “ontin- 
ental Casua.ty. He velieves that there 
are many good men who for personal 


reasons may be desirous of leaviag 
their field to try fortune in another, | 
and he knows of many cases where 


such men have gone into health and | 


accident business, and, by carefu! 
training of the general agent, have be- 
come successful. Another thought he 
gives to general agents is this: 


“The general agent will do well to | 
seek the acquaintance of men in other | 


lines of insurance and in his own. 
There are so many changes in modern 
business that a man whom the general 
agent could not possibly interest to- 
day may be looking for a connection 
to-morrow, and if the general agent 
btecomes known in his community as 
a successful business man, men in 
search of an opportunity will come to 
him without effort on his part. Where 
the general agent’s territory is large, 
he is confronted with the problem of 
securing agents in the smaller cities 
end towns, which is rendered more 
difficult because he is not always in 
touch with local conditions and cannot 
so readily cultivate the acquaintance 





W. E. 


A STRONG CASUALTY COMPANY 


SMALL . 


ACCIDENT PLATE GLASS 


AUTOMOBILE 








of men who might become interested 
in his proposition. One of the com- | 


BURGLARY 
Agents Wanted in Undeveloped Territory 


Georgia Life Insurance Company 
MACON, GEORGIA 


President 


Surplus and Reserves over $800,000 


Writes the Following Forms of Casualty Insurance: 


HEALTH LIABILITY 
ELEVATOR TEAMS 


Apply PETER EPES, Agency Manager, Home Office 





pany’s very successful general agents 
whose territory embraces several states 
in which he has a number of successful 
agents got almost all of them by mail. 
He secured the names of men in the 
towns, in his territory whom he thought 
might be interested and circularized 
them, using the company’s printed 
matter liberally. When he had a num- 
ber of replies, he made a trip over 
his territory spending some little time 
with each agent, getting him properly 
started. In this way he has developed 
some very good local agencies.” 





NEW JERSEY APPOINTMENTS. 


Aetna Accident and Liability, Samuel M. 
Suss, Newark. 
Continental Casualty, John Lewicki, Jersey 


City: Joe Tomase, Jersey City 
Fidelity & Casualty, P. Rowland Bomeisler, 


Jr., Gardner Creede, East Orange; David R. 
Davies, Park Ridge; H. C. Howell, E. L, 
Myrick, New York; William B. Purdy, 
Princeton; C. A. Tissot, Hoboken. 

Frankfort General, Breese, Rousseau & 
Co., New York. 

London Guarantee & Accident, Garner 
H{il’, Gladstone. 

Maryland Casualty, Lewis J. Farley, 
Philadelphia, Pennsylvania. 

ew Amsterdam Casualty, Upton, Butler 
& Fisbler Newark; William C. Walker, 
Atlantic City. 

Prudential Casualty, Farley & Reuter, 
Jersey City. 

Travelers, Wm. W. Hemingway, Belvidere: 
Paul Girard Hunt, Newark. 








o 


SP Gon Vie 
SUPERIOR POLICIES 


KIMBALL C. ATWOOD, President 


COUNT INSURANCES COMPIRY 





80 Maiden Lane, New York 








GEORGE J. KUEBLER 
Attorney - at - Law 


EXPERT LEGAL COUNSEL ON 
INSURANCE MATTERS 
Briefs of the Law in any State 
on Matters of 


INSURANCE 


a Specialty 
“3 i References on Application -:-:- 


Suite 720-29 So, LaSalle St. ,Chicago, Il. 


TELEPHONES: Randolph 6816 and 6817 








CASUALTY CO. 


Incorporated under Massachusetts Laws 
Fidelity and Surety Bonds, Burglary and 
Theft, Accident and Health Insurance 

Liability and Automobile Property Damage 
Excellent territory open to reliable representatives 


HOME OFFICE 
4 Liberty Square, Boston, Mass. 








Home Office, 


PLATE GLASS 
PERSONAL ACCIDENT 
AKRD HEALTH 


DANIEL D. WHITNEY, Vice-Pres. 


THE 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
(Formerly The Metropolitan Plate Glass and Casualty Insurance Co.) 
47 CEDAR STREET 
Chartered 1874 


POLICIES 


OF THE MOST APPROVED FORMS 
EUGENE H. WINSLOW, President 
8. WM. BURTON, Sec. 
RELIABLE AND ENERGETIC AGENTS WANTED 


ALONZO G. BROOKS, Ass’t Sec. 








HEAD OFFICE 


CHICAGO 
F. W. LAWSON 


General Manager 


Liability, Accident, 
Burglary, Boiler and 
Credit Insurance 


OF LONDON, 








Established 1869. 


London Guarantee & Accident Co., Ltd. 


THE SIGN OF GOOD CASUALTY INSURANCE 


F. J. WALTERS 
Resident Manager 
55 JOHN STREET 

New York 
Elmer A. Lord & Co, 
145 Milk St., Boston 


Resident Managers 
New England 


ENGLAND 4 
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GOOD SERVICE 


is the foundation upon which to erect a successful business. 
Brief, liberal, clearly expressed policies, with guaranteed 
low cost, are serviceable alike to policy holders and agents. 
Specimens of Life, Accident or Health policies cheer- 
fully furnished. 





For Agencies Address 
The Columbian National Life Insurance Company 
BOSTON, MASS. 


ARTHUR E. CHILDS, President 
WM. C. JOHNSON, Vice-Pres. and Gen’! Mgr. 











State Mutual Life Assurance Co. 


OF 
WORCESTER, MASSACHUSETTS 
INCORPORATED 1844 
BURTON H. WRIGHT, President 
... PROGRESSIVELY SUCCESSFUL... 

January 1, 1913 
Assets . ° ° 

Liabilities . ° . 

Surplus Mass. Standard 


Insurance Issued, 1912 ~- 
Insurance In Force - ° ° 


The year 1912 was the most successful in the history of the State Mutual 
That means successful agents. 


Only the highest grade men considered. 


EDGAR C. FOWLER, Superintendent of Agencies 





$40,824,834.55 
37,768,198.59 


$3,056,635.96 


$22,831,849.00 
$160,951,604 00 








64th ANNUAL STATEMENT 


OF THE 


AETNA LIFE 


INSURANCE COPIPANY 


HARTFORD, CONNECTICUT 
MORGAN G. BULKELEY, President 


Life, Accident, Health, Liability and Workmen’s Compensation Insurance 
JANUARY 1, 1914 











ASSETS 
Real Estate acquired by foreclosure $23,825.67 
543,246.17 
3,711,591.87 
35,830,218.05 
56,838,802.47 
Lozns on Collateral 1,378.559-97 
Loans secured by policies of this Company  10,135,045.77 
Interest due and accrued December 31, 1913 2,267,386.23 
Fremiums in course of collection and de- 


Office Puilding 

Cash on hand and in banks 
Stecks and Bonds 

Mortgages secured by Real Estate 


ferred Premiums 
Market Value of Securities over Book 
Value, less Assets not admitted 947,522.18 


sekvanscehorvonsasscenedtuaaueen $113,956.907.45 


Total Assets 


INCOME 
$19,619,385.41 
7:477,693-24 


Premiums 
Interest, Rents, ete. 


Total Income im 191g ..2...cccccccccccscece $27,097,078.65 





LIABILITIES 
heserve on Life, Endowment aal Term 
Policies $89,334,938.00 
Additional Reserve, not included abeve .... 795,702.00 
Premiums paid in advance, and _ other 
912, 163.61 
26,256.02 
670,286.53 


Liabilities 

Unearned interest on Policy t.o-ns 

Accrued Taxes ‘ 

Surplus reserved for special class of Policies 
and dividends to Policyholders »oaysble on 
demand and during the ycar 1014 

Losses and Claims awaiting proof, and not 
yet due 

Unearned Premiums on Accident, Health and 
Liability Insurance 2,773,180.03 

Reserve for Liability claims 2,043,564.43 

Surplus to Policyholders ............6 seeeees 13,025,627.03 


3,415,071 9u 


716,207.99 


Total Liabilities $113,956,907.45 


DISBURSEMENTS 
Payments to Policyholders $14,6§4,051.79 
Taxes 633,629.68 
7,845,045.8" 


$23,138,627.35 


The amortized value of the bonds as provided sy the law of New York shows a value greater than the market value above given by $2,258,420.77. 








GAINS DURING 1913 


1,235,293.88 
1,468,686.71 
3,146,719.18 
3,565,620.85 


Increase in Surplus to Policyholders .. . . 
Increase in Premium Income 

Increase in Total Income 

Increase in Assets 


20,608,868.39 


New Life Insurance Issued in 1913 61,641,180.15 
Life Insurance in Force, January 1, 1914. 355,535,221.30 
Paid Policyholders since organization in 1850.247,786,602.00 


Increase in Life Insurance in Force .$ 











INSURANCE COMPANY OF NORTH AMERICA 


PHILADELPHIA, PA. 
MARINE 


AND INLAND TRANS- 

PORTATION, MOTOR 

, BOAT, TOURIST 
FLOATER,AUTO- 

| ap RTS % MOBILE FLOATER, 
PME RAC PARCEL POST 


CAPITAL - $4,000,000 a LOSSES PAID SINCE 
ASSETS - $16,953,773 Es 


mS ORGANIZATION 
LIABILITIES - $8,649,873 $154,461,000. 
NET - SURPLUS $4,000,000. 
SURPLUS TO POLICY HOLDERS $8,303,900. 


EUGENE L. ELLISON President 
BENJAMIN RUSH, Vice-President T. HOWARD WRIGHT, Sec’y and Treas. 
JOHN O.PLATT, 2nd Vice-President SHELDON CATLIN, Ass’t. Seoretary 


AND TORNADO 
RENT, LEASE, USE 
AND OCCUPANCY 











Prudential Sasualty Sa. 


HOME OFFICE 
INDIANAPOLIS 











Strictly a Casualty Company 





LINES WRITTEN 


AUTOMOBILE - LIABILITY - PROPERTY DAMAGE - COLLISION 

EMPLOYERS LIABILITY - - PUBLIC - - TEAMS - - - ELEVATOR 

WORKMEN'S COLLECTIVE - - - - WORKMEN’S COMPENSATION 

GENERAL LIABILITY - PHYSICIAN’S LIABILITY - COMMERCIAL 

AND INDUSTRIAL ACCIDENT AND HEALTH - - - - BURGLARY 
PLATE GLASS 














